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Another Record | Lloyds Plate Glass 


Insurance Company 


Broken 
announces that the CAPITAL STOCK of 
the Company has been DOUBLED 


and now stands at 





NDICATIVE of the continued upbuilding of 


business conditions in Michigan, the Detroit 


Life Insurance Company reports $3,511,000 new 
iness wri 7 $500,000 


business written during the first quarter of 1922. 


DET Te: 


This compares with $2,452,000 during the Forty years’ continuous service in plate glass protection 
similar period of 1921 and is an increase of $1,059,- 
WILLIAM T. WOODS 


000 or 43 per cent over last year. pce ee 
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Berkshire Life Insurance 
Company 


Most effective plugs against the waste of time and 
energy for the earnest life insurance agent are furnished Pittsfield, $3 Mass. 
by The Lincoln National Life Insurance Company. 


Rat holes cost money. They represent waste and 
ought to be plugged up. 


-— 0 


Quick issuance of policies conserve his time. Accept= 
ance of risk on practically every application he sends in 


makes his energies count for most. D ‘ 
F URING this long span of years 
(LINK uP (Swims THE) LINCOLN) the Company has maintained a high 


reputation for fair and honorable 


The Lincoln National Life Insurance Co. dealing with policyholders and agents. 


“Its Name Indicates Its Character” 
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Lincoin Life Building Fort Wayne, Indiana WILLIAM D. WYMAN, WINFIELD S. WELD, 
President Supt, of Agencies 
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Now More Than $205,000,000 in Force I 
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UP TO THE MINUTE! 














The Reliance Life prides itself on always being strictly ‘“‘up-to-the- 
minute.” 

From time to time we have pioneered various new features into the 
field of life insurance. 

Today as the product of years of experimentation we have to offer you: 


THE 
PERFECT PROTECTION 
POLICY 


It is a policy with a human appeal! 


In it is combined full life and accident and health protection. Under 
this regime we can and do provide accident and health insurance for at least 
one-third less cost than regular casualty companies. 


A policy containing the sulphitic features we have introduced gives you 
“‘the something different’’ to talk to your prospects. 
It will stand the test of grilling competition—and come out victor. 


Time has proved that. 
AND— 


Our agency contracts are more than liberal. 


How about a connection? 


RELIANCE LIFE INSURANCE CO. 
of PITTSBURGH 


Farmer’s Bank Building 
PITTSBURGH PENNSYLVANIA 


ir 
ll Mat eel ee 2 


Tue Spectator is published oT Thursday , at 185 William Street, New York, 
at the Postoffice, New York, N. Y., under thes act oe aes 8, 1879. Compan, PECTATOR, Volume CVIII, Number XVII, April "a7, 1922; $4.00 per annum. 











































































































WILLIAM B. CLARK 


PRESIDENT, ASTNA INSURANCE CoMPANY, HartrorpD, CONN 


Supplement to Tue Spectator, April 27, 1922 
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Life Companies Holding Their Own 


Business for First Quarter of 1922 Shows no Particular Change 
From Same Period of 1921 


"RING the period when the United States 
was engaged in the World \Var, the life 
insurance companies of this country were 


passing through what was from = an 


actuarial standpoint one of the hardest 


periods of their existence, since it was dur 





ing those years that these companies were 
paying not only numerous war claims, but 
also a very large volume of money daily went out from their 
which 


coflers to the beneficiaries of the influenza victims, of 


there were an alarmingly large number. Then immediately 
following there came a period known to the agency depart- 
ments as the days of order-taking, a period during which no 
real salesmanship was necessary and during which the busi- 


ness of the companies grew by leaps and bounds and prac- 


tically every organization smashed all previous records. The 
bulk of the business of that period was written during 1920, 


although the latter months of 191g marked the opening of 
this hanner period. With to2r there came a drop from previous 
high production records, although in most cases the com- 
panies held up to the figures of 1919, and in a few isolated 
cases there were actual gains over the high records of 1920. 
Executives are now interested in the figures of 1922 in order 
to know whether the trend for this vear is forward or back- 
ward, 

1922 will not 


It can safely he predicted that the yvear of 


show any very large falling off in the amount of new  busi- 
ness written from the year 1921. while there seems to be a 
lair possibility of some gain before the close of the year. THE 


SPECTATOR has made a careful canvass of the life companies 


having home offices in the metropolitan district of New York 
and finds that they are practically holding their own with 
last year. The Equitable Life Assurance Society of the 
United States has made the greatest record of any of the 
companies, this company having practically equaled, during 
the first quarter, its record for the corresponding period in 
1j20 and surpassed the records of every other correspond- 
ing period, including that of 1921. January, 1922, was the 
greatest January the company ever had, the same being true 
of March, 1922. Every indication points to another record for 
April. 
dent, William A. Day, during April, and wrote more insurance 


This company ran a ten-day testimonial to its presi- 


during those ten days than in any previous period of equal 
It is evident from the 1922 
record of this company alone that there is to be no set-back 


length in the company’s history. 


in the life insurance business this year. 

The two great industrial companies located in New York's 
metropolitan district are both progressing. While no definite 
figures from either are available, it is understood that both 
are running ahead of last year. If this proves to be the case 
it means that at least one company is beating all its previous 
records in amount of insurance written. 

The Mutual Benefit Life Insurance Company of Newark 
reports that it wrote more insurance in the first quarter of 
1922 than during the same period of 1921. The Mutuai 
Life of New York also reports a slight gain from 1921. Other 
New York companies report a slight falling off in their busi- 
ness as compared with 1921, which in most cases is expected 
to be made up before the close of the year. 
reliable and from correspondents, THE 


From sources 








Fire Insurancé 
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SpEcTATOR learns that the life insurance companies through- 
out the west and south are just about holding their own. Some 
are gaining and some are losing, but taken as an average they 
are undoubtedly maintaining the figures of 1921. 

The general optimism found in all the life insurance offices 
today can only be attributed to one fact that there is a realiza- 
tion that life insurance is not going to suffer any such slump 
as occurred in the panic years following the Civil War, when 
there was a period of nearly ten years during which a steady 


upheavals. 


insurance business. 








Death of S. Edwin Buchanan 


The many friends of S. Edwin Buchanan, 
chairman of the board of directors of the San- 
born Map Company of New York, will regret 
to learn of his death, which occurred last Sun- 
day at the Peck Memorial hospital. The funeral 
service was held at Mr. Buchanan’s home, I09 
Willow street, Brooklyn, yesterday afternoon. 

Mr. Buchanan had been identified with the 
Sanborn Map Company for many years, hav- 
ing begun his services as a surveyor doing field 
work. He was then called to the home office, 
becoming associate manager, and subsequently 
became general manager and treasurer of the 
company. Early in 1921 he relinquished his 
active duties as general manager and was 
elected chairman of the board of directors. Mr. 
Buchanan, who had just passed his seventieth 
birthday, leaves a widow, daughter of the late 
Mr. Sanborn, and one daughter, Mrs. Rich W. 
Hollaman. He was a member of the Hamilton 
and Rembrandt Clubs, Brooklyn; the Down 
Town Association, New York, and the Green- 
wich County Country Club, Greenwich, Conn. 
He was also for a number of years a director of 
the Riding and Driving Club, Brooklyn, and 
was held in high esteem by many prominent 
men of both boroughs. 


San Jacinto Life Building Dedicated 

The dedication services of the San Jacinto 
Life Insurance Company’s building at Beau- 
mont, Tex., last week was very successful and 
of more than usual interest. Among the out- 
standing features of the program was the un- 
veiling of a bronze tablet with the following 
inscription : 

“Dedicated to the institution of life insurance, 
the greatest beneficence conceived by man.” 

Ex-Governor Hobby, of Beaumont, was one 
of the principal speakers, and Hon. John A. 
Mobley, of Houston, delivered the dedicatory 
address. Madam Galli-Curci, who was in the 
city for an engagement, was a special guest of 
honor, and occupied a seat on the speakers’ 
stand during the dedication ceremonies. H. J. 
Lutcher Stark of Orange was master of cere- 
‘monies. President H. M. Hargrove was highly 
gratified with the events of “San Jacinto Day.” 





Death of John A. Murphy 
John A. Murphy of John A. Murphy & Com- 
pany, Buffalo, N. Y., who has been in the 
agency business for nearly thirty years, died a 
‘few days ago. 


LIFE INSURANCE LEGISLATION 
Legislative Sessions During the Past Year 
Passing Statutes Regulating Life 
Insurance in the Various States 


The Life Insurance Law Chart was published 
in October, 1921. 

Sixty-nine legislative sessions, exclusive of 
Congress and the Dominion Parliament, were 
held in the United States and Canada during 
the year 1921. Of these fifty-five were regu- 
lar sessions—eleven in Canada and forty-four 
in the United States. The balance of fourteen 
were special sessions held in States. 
Three States, Michigan, Missouri and Texas, 


eleven 


had one regular session and two special ses- 
sions each. The 192! session of the Legislative 
Assembly of Saskatchewan continues into the 
year 1922. 

A Constitutional Convention was held in 
Louisiana. The Illinois Constitutional Conven- 
tion of 1920, which had adjourned until Sep- 
tember 6, 1921, reconvened upon the adjourned 
date. In the absence of a quorum on that date 
the only action taken was to 
special election to fill vacancies caused by death 
until 


recommend a 


and resignation and to again adjourn 
January 3, 1922. 

Sessions of the legislature were held in the 
British Colony of Newfoundland, in all the 
provinces of the Dominion of Canada, and in 
all of the States and Territories of the United 
States except Kentucky, Maryland, Mississippi 
and Virginia. In Alabama, Louis- 
jana, New Jersey, Oklahoma and South Caro- 


Delaware, 


lina, as well as in New Brunswick, Newfound- 
land and Saskatchewan, no laws affecting for- 
eign life insurance companies worth reprinting 
were enacted. 

The Association of Life Insurance Presidents 
has compiled the following: 

“For purposes of comparison the record of 
life insurance legislation enacted in odd-num- 
bered or heavy legislative years since 1911, when 
the publication of these laws bezan, is given 
in the following table: 

“From the foregoing tabulation it is seen that 


in number of laws enacted in the United States, 


1911 1913 

MOGOUNAT “SUSSIONS” © s<<s:.c.5:016 45:3 (61e-0 acace 133 43 
SRN CRSEIIIIS 5cicis.6-0. a 51's isis se crane 6 14 
States and provinces enacting no laws 6 6 
oes arenas ae >» eo 143 
Printed pages required.........s00e 606 698 
*Other than Congress and Dominion Parliament. 


\rizona and New Mexico, admitted as States in 1912, ayy 
The association’s activities were extended to cover Canada in 1918. 


first in 1915. 


4 


ns 


decline in total life insurance in force in the United Stat 
; ' tates 

occurred. Every day brings increasing evidence that the in- 
creases in the business of the life insurance companie 
the past few years will continue and’that there is a real solid 
ite Ce ae bite ( 

demand for protection by the people regardless of 


S during 


financial 


The fact that 1922 is showing up so well at the 
start, despite hard times throughout the south and west 3 
e - “4° ~ . : tb 
proof enough of the stability and financial strength of the fife 
. < C 





the year 1921 has been exceeded by three Prior 
years, Viz., I9II, 1913 and 1919, and that in 
pages required for reprinting, it has been ex. 
ceeded by the years 1911, 1913, 1917 and 1919.” 


Missouri State Life Expanding 
The Missouri State Life of St. Louis an- 
nounces the appointment of Herman B. Smith 
as general agent in the Pittsburgh branch, re- 
cently established. As a personal producer, Mr, 


Smith has had unusual success in placing 
monthly income and old age endowment poli- 
cies. He has also had successful experience in 
igency organization work, having specialized in 
training new men in the essentials of life insur- 
selling. Ile bezan his life insurance 
IQI7 Mutual 


Life of Hartford, and in 1920 was appointed 


alice 


career in with the Connecticut 


agent of that company in 


Pittsburgh, which position he has left to be- 


associate general 
come a general agent in the Pittsburgh branch 
of the Missouri State Life. 

The company also announces the opening of 
a branch office at 218-9 Boyle building, Little 
Rock, Ark., with James A. Preston in charge as 
acting manager. Mr. Preston was formerly at 
the home office in St. Louis, assisting in agency 
work. He is a graduate of the special training 
school established by the company about a year 


ago. 


Springfield Establishes Constitution Under- 
writers 
While the 


Springfield 


opinion of the officers of the 
Fire and Marine Insurance Com- 
pany of Springfield, Mass., has undergone no 
change in respect to underwriters’ agencies, 
they feel that, in order to place their company 
upon a parity with other companies, it is neces- 
sary to have an underwriters’ agency in the 
eld, and accordingly the company is establish- 
ing the Constitution Underwriters. The Spring- 
ield Fire and Marine will thus be assured of 
the same opportunities for agency representa- 
tion now enjoyed by other agency companies. 


1915 1917 1919 1921 
8 aes Can. Ly, S- Can. 
15 14 15 10 14 11 
10 13 23 - 14 
9 8 4 2 6 3 
111 105 161 15 126 20 
110 718 754 4 562 4 


year first in the 1913 figures. Hawaii was included 
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TERM VS. FULL NET 
LEVEL 
. preliminary term system of valu- 


ing life policies has so grown in 


PRELIMINARY 


favor throughout this country that the 
recent failure of a “preliminary term” 
bill in the Massachusetts legislature is 
cause for general regret. Massachusetts 
is now the only important State, insur- 
ance-wise, which still holds to the strict 
requirements of the so-called “full net 
level” reserve system. New York does 
not allow preliminary term, but has long 
permitted the expedient of the “select and 
ultimate” system of valuation. 

The “full net level” 
isa survival of former conditions in the 
insurance business, when agents could 
get along on first-year commissions less 
than half those allowed at present, and 
other expenses were correspondingly 
less. When, if ever, the insurance busi- 
ness gets back to such an expense basis, 
the “full net level” reserve system would 
again be proper, but until then the pre- 
liminary term system, as represented by 
the Illinois Standard or some nearly 
equivalent basis, agrees much more 
closely with the actual facts of income 
and expense. 


reserve system 


The Massachusetts proposed law 
carried a strict provision for limitation 
of first-year expenses. In this it met 
the only valid criticism to which the pre- 
liminary term system has been subject. 
In the past a reactionary group of in- 
fuential insurance men preached the doc- 


tne that any departure from the “full 


net level’ reserve system meant a breach 
of trust, and that any company which 
issued policies on the preliminary term 
basis was making a wrongful use of 
money received as premiums. For a time, 
insurance commissioners and legislatures 
were much influenced by this doctrine 
because of the prestige of those who 
taught it, but a large section of the com- 
munity soon became convinced of its 
falsity. The rulings and laws were 
gradually made less rigorous, and there 
are now many strong companies operat- 
ing on the preliminary term basis. The 
arithmetic of the subject, many times 
told, is repeated here, because it seems 
that some have yet to appreciate the 
actual facts. 

Both classes of companies, “full net 
level’ reserve and “preliminary term” 
reserve, are forced by competition to 
charge about the same premiums per 
$1,000 of Both 


forced by competition in the agency field 


insurance. classes are 
to allow about the same amounts as first- 
year commissions. Neither class can buy 
its advertising, supervision, medical ex- 
aminations, supplies, and office services 
more cheaply than the other class. Death 
claims will affect both classes equally. 
Both classes of companies thus have 
about the same amount of per 
$1,000 insurance, left over after paying 
the first-year expenses and death claims 
out of the first-year premiums. Under 
present conditions this sum of money can 
never be as much as the “full net level” 
under careful 


money, 


reserve. It can, however, 
management, be made to come not far 
short of the preliminary term reserve on 
the Illinois Standard basis. 

The full net level 
however, borrows from the surplus con- 
tributed by other policyholders in order 
to set up the full net level reserve, with 
the tacit understanding that as further 
premiums are received on the new busi- 
ness this draft upon old surplus will he 
The preliminary term reserve 


reserve company, 


restored. 
company sets up, from the premiums re- 
ceived, a reserve which is actuarially cor- 
rect, and which with future premiums 
will be sufficient to mature the policy, 
thus establishing the new business on a 
“pay as you enter” and “pay as you go’ 
basis. 

The Special Commission, headed by 
Commissioner Clarence W. Hobbs of 
Massachusetts, appointed in that State to 


c 


v 


investigate and recommend legislation, 
has pointed out that the failure of pre- 
liminary term legislation in some of the 
more important Eastern States has served 
to create a monopoly for the “full net 
level” reserve companies, and has made 
it practically impossible to found new 
companies in that territory. 


FF. M. GRISWOLD DEAD 
Was Chief Inspector of Home Insurance 
Company 

I’, M. Griswold, for many years chief inspec- 
tor of the Home Insurance Company of New 
York, and the dean of fire insurance engineers, 
died at his home in Garden City, Long Island, 
early Tuesday morning. 

Mr. Griswold had been connected with the 
Home since 1875, having previously been a 
special agent of the old North America Fire. 
Ile had charge of all the technical and engi- 
neering work of the company. Mr. Griswold 
was a Civil war veteran, having served with 
the Ninety-third Ohio Infantry. He was very 
active in the affairs of the National Fire Pro- 
tection Association. 

Mr. Griswold is survived by two sons, one 
of whom, John C. Griswold, is a special agent 
for the Fidelity Phenix in south Texas. 





Superintendent Stoddard to Probe Rate 
Charges 

Superintendent of Insurance Francis R. 
Stoddard, Jr., announced yesterday that he is 
summoning a number of companies to defend 
themselves against charges of having violated 
the law in relation to their rating practices. 
These complaints are based upon testimony 
given at last fall’s hearings of the Lockwood 
committee. Evidence obtained from the com- 
panies’ files was turned over to the Insurance 
Department by the committee, and detailed in- 
vestigation of each case has since been made 
by the department. Superintendent Stoddard, 
when asked concerning these hearings, stated 
that it is his intention to see that all violators 
of the law are vigorously prosecuted. 


Ocean Gets Out Brochure 

The advertising department of the Ocean 
Accident and Guarantee Corporation has gotten 
out a very handsome brochure for its agents 
for the purpose of inducing them to advertise. 
The brochure not only shows to the agents the 
advantages of advertising, but also explains the 
A number 
of specimens of the department’s folders and 
other advertisements are artistically displayed. 


proper methods for getting results. 


Appointed National Councilor 

CLEVELAND, Onto, April 25.—William J. 
Beggs, president of the Fire Insurance Club of 
Cleveland, has been selected as national coun- 
cilor to represent this organization in the 
United States Chamber of Commerce. This 
position entitles him to a place in the national 
council, which acts as an advisory body to the 


directors. 
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Illinois Standard Tables 


NET PREMIUMS, TERMINAL RESERVES, 
MEAN RESERVES, AND COST OF INSURANCE 


Modified Preliminary Term, Illinois Standard 





American Experience Three and 


One-Half Per Cent 


TABLES FOR: 


Life and Limited-Payment Life, Eleven Plans 
Endowments for Stated Periods, Seven Plans 
Limited-Payment Endowments for Periods, Fifteen Plans 
Endowments at Stated Ages, Six Plans 
Limited-Payment Endowments at Ages, Eighteen Plans 


IN THREE VOLUMES 
EACH VOLUME COMPLETE IN ITSELF 


Volume I. Net Premiums and Terminal Reserves. 















Volume ITI. Mean Reserves. 
Volume III. Cost of Insurance. 


Set of Three 
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ADVERTISING PLAN 


National Association of Life Under- 
writers Adopts Publicity Program 





ORVILLE THORP’S LETTER TO 
COMPANIES 


Their Support of Institutional 


Advertising in Daily Papers 


Asks 


In several recent issues, THE Specrator has 
referred to a proposed institutional advertising 
plan to be put into operation by the National 
Association of Life Underwriters. Herewith 
is presented a letter written by Orville Thorp, 
ex-president and a trustee of the association, to 
various companies which are members of the 
American Life Convention, asking their finan- 
cial support for the publicity plan which he 
outlines in his letter, and which the National 
Association has arranged with I’rederick Bark- 
hurst to conduct: 

For many years the various life insurance organiza- 
tions have been discussing institutional advertising. 
We have all felt the very great need and importance 
of selling Legal Reserve Life Insurance Service to 
the public as institutional service. Many rather at- 
tractive propositions have been originated, but outside 
of a few cooperative institutional cam- 
paigns conducted under the auspices of some of the 
local associations of life underwriters no great head- 
It is, therefore, apparent that 


advertising 


way has been made. 
a campaign of institutional advertising which would 
sell the business in all of its various phases of ser 
vice to the public would be one in which every in- 
surance worker in the nation should have a vital in 
terest. 

CoMpPaANIES INVITED TO PARTICIPATE 

The National .\ssociation of Life Underwriters is 
now in a position to invite you and your company 
to join with other companies throughout the United 
States in putting over an institutional syndicated ad- 
vertising campaign that will be so far-reaching in 
helping to properly sell the business of Legal Reserve 
Life Insurance to the public that it would be difficult 
for us to estimate the real scope and value of the 
Briefly, the plan is as follows: 

“Mr. Frederick Barkhurst, associate editor of St. 
Louis, Missouri, Times, has entered into a contract 
with the National Association to furnish space equiva- 
lent to two columns wide and a half page deep in 
which will be maintained a life insurance department 
in each daily issue of 500 or more leading newspapers 
covering every important point in the United States 
outside of New York city and Chicago. Under this 
life insurance department there will be carried every 
day a human interest story through which runs Legal 
Reserve Life Insurance Service. 

“It will be the plan of Mr. 
the service to cover the various needs of the Ameri- 
can people, and do it in a constructive, institutional 
way. As an illustration, during the Thrift Week cam- 
paign, which is now an annual affair, there will appear 
each day a story on thrift and how life insurance ser- 
vice can and does promote thrift to the individual and 
to the nation as a whole. At other times through the 
year there will be a series of articles developing the 
value of the service in providing a monthly income 
for a widowed mother, orphan children, dependent old 
age, or for educational purposes and the various other 
Phases of income service which can be worked out. 
Business influence, credit insurance, bequest insurance, 
insurance to cover estate hazards, and various other 
Phases of the service will be presented from day to 
day in the form of a human interest story than 


service, 


3arkhurst to present 


which there is no more effective way of advertising. 

“These human interest stories will be prepared from 
day to day by Mr. Barkhurst, who is a very able 
writer, the copy being prepared from insurance data 
furnished by the National Association of Life Under- 


writers. This department will be conducted under the 
auspices of the National Association of Life Under- 
writers, and the association will, therefore, keep its 
hand on the nature of this service every day and will 
personally supervise it to see that nothing is offered 
that is not strictly institutional and in 
with the terms of the contract which the association 
has entered into with Mr. Barkhurst. 


“er 


accordance 


[he service will be started in about 500 papers, 
and there will be additions from time to time as Mr. 
3arkhurst out additional connec- 
tions. He is conducting another syndicate campaign 
at this time, and is thoroughly familiar with the ser- 
vice and knows exactly what he can do. You will 
doubtless be interested in knowing that Mr. Barkhurst 
has carefully studied the general field, and from the 
many lines of human activities he has selected life 
insurance as the big institution to sell to the public 
in an_ institutional campaign on a big, 
broad, comprehensive scale. 
opportunity to have our business presented to the pub- 
lic in a non-partisan, unselfish way as never before in 
the history of the business. 


works newspaper 


syndicated 
We, therefore, have an 


Cost oF OPERATION 

“Mr. Barkhurst is very enthusiastic over what can 
be done and is very confident of the success of this 
undertaking. Negotiations have been carried on_be- 
tween him and the association for some weeks, finally 
resulting in a contract being completed last week. 

“On the basis of 560 papers carrying this daily ser- 
the tota] cost is 40 cents per paper per week, 
Should ad- 


vice, 
daily issues, or about $10,400 per year. 
ditional papers be added to the contract, or some few 
taken from it, the cost will be a little more or a 
little less, as the case may be. 

“For your information I am enclosing a list of a 
few prominent publications in each State. 

“Since this service wiil he of direct benetit to every 
company throughout the length and breadth of our 
land, and the total cost so insignificant compared with 
the value of the service rendered, it was believed by 
the officers and members of the Board of Trustees of 
the National Association of Life Underwriters that 
every company in the land would want to have a part 
in this campaign. It was, therefore, suggested that I 
lay the details of the proposition before the American 
Life Convention companies and other officers of the 
association will present same to the eastern companies. 
With this understanding I left New York last week 
for home and enroute stopped over at Chicago and 
I presented the proposition to the fol 
Chicago, all of 


Kansas City. 
lowing American life companies at 
whom contributed $100 each: 
“Tlinois Life Insurance Company. 
“Federal Life Insurance Company. 
“National Life Insurance Company of United States 
\merica. 
“Farmers National Life Insurance Company. 
““American Bankers Life Insurance Company. 
“Great Northern Life Insurance Company. 
“There will be additional companies at 
contribute a like amount when certain officers return 
whom T did not get to see while in Chicago. Coming 
on to Kansas City, I presented the proposition to 
three Kansas City companies, namely: 
“Midland Mutual Life Insurance Company. 
“Business Mens Assurance Company. 
“Kansas City Life Insurance Company; all of whom 
contributed $100 each. Coming on to Dallas I sub- 
the proposition to our Dallas companies as 


Chicago 


mitted 
follows: 
“Southwestern Life Insurance Company. 
“Southland Life Insurance Company. 
“Great Southern Life Insurance Company. 
“American Life Reinsurance Company; all of whom 
contributed $109 each. 


Excess oF CONTRIBUTIONS RETURNABLE 

“These contributions are made payable direct to the 
National Association of Life Underwriters and sent 
direct to the headquarters, 23 West 
Forty-third street, New York city, with the distinct 
understanding that the National Association will be 
held accountable for the expenditure of these funds 
n strict accordance with the proposition as set forth 
in this letter, and if there should be an excess sub- 

(Continued on page 13) 
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association’s 


AMERICAN COMPANIES 
RETIRE 


Withdrawal of United States Life 
Insurance Companies From Europe 


AMERICAN COMPETITION BENEFITED 
EUROPE 


Many Difficulties Have to Be Overcome 
Because of Complications Between 
New States 


By Dr. Atpert EHRENZWEIG 
Professor of the University at Vienna 


A desire for expansion on one hand and a 
certain stagnation in the production of domestic 
life insurance on the other hand were the two 
motives which prompted the three so-called 
“Giant” insurance companies to come to Europe. 
I‘irst came the New York Life, then came the 
Equitable, followed by the Mutual, which came 
last. 

I'rom the beginning there was intense com- 
petition. It was as if two worlds had entered 
the lists. In France, Italy, Germany and Aus- 
tria, the domestic insurance companies began 
to defend themselves, and a copious supply of 
showered 


pamphlets and controversies was 


upon the public. The domestic companies also 
found themselves suddenly in the midst of over- 
whelming competition and feared that European 
They 
had been moving along the old outworn paths, 
tied up with red tape and bureaucratic methods. 
The superiority of the American methods of 
doing business and capacity of organization, 
backed up by unlimited resources, made the com- 
petition fearful. 

We did not realize in Europe that the three 
“Giants” which had _ sturdily withstood many 
periods of storms and attacks at home were 


life insurance business was in danger. 


to become the masters and educators of Euro- 
pean life insurance. We did not realize that 
the numerous insurance companies which have 
failed in America were justly to be considered 
the victims in the great struggle for life, “in 
majoram gloriam,” in the interests of the life 
insurance business in general. We didn’t real- 
ize that the struggle which had been fought 
through in a few decades in North America was 
worth a century in the history of the slow 
evolution of the European life insurance busi- 
ness. The American methods brought human- 
itv nearer to the ideal type of insurance busi- 
ness—to the distribution of risks over the en- 
tire globe. We could not then appreciate the 
advantages of the business methods introduced 
by the Americans in Europe. The European 
life insurance companies, disturbed in their 
quietude, complained about wanton, technically 
unfounded advantages offered to the public; 
about disloyal competition created by the Amer- 
icans with the incontestability, insurance exten- 
sion, non-forfeiture, clauses, 
payment of the insurance amount in case of 
suicide, etc. These conditions were then looked 
upon with abhorrence, but are now a part of 
our compulsory legislation. 


term extension 


INSURANCE CONDITIONS IMPROVED BY 
AMERICAN COMPETITION 


It is only today we recognize that- many 


LIFE 
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ANNUAL STATEMENT 


Great Republic Life Insurance Co. 


LOS ANGELES, CALIFORNIA 
December 31, 1921 








ASSETS 

Mortgage Loans..... chet : .... $986,492.72 
Real Estate. ; eae 132,254.21 
Liberty, Municipz al and Public U tility Bonds : Saakene 193,858.44 
Policy Loans and Notes secured by Reserve wsecsee 07,652.44 
Cash in Office and Banks.... ORT ee ers 130,006.66 
Net Uncollected and Deferred Premiums . secured by Reserve.... 39,507.73 
Accrued Interest . Se ee ; Te Say, 27,828.81 
a shes gta 8,975.82 

i ee ee eat ....$1,726,476.83 

LIABILITIES 

Legal Reserve on Outstanding Policies : soseeese OO8GQ,202.03 
Coupons left with Company.......... mya 130,040.99 
Reserve for Instalment and Disability Benefits... giscpraarencner 43,544.80 
Death Claims in process of Settlement. . ue eers 11,108.47 
Premiums and Interest Paid in Advance i a 6,162.80 
Estimated Amount of Taxes... Ete pane 13,215.04 
Accrued Expenses.... Ao 8,602.97 
All other Liabilities. . ee aes 8,593.73 
SURPLUS TO POLICYHOLDERS Ra . 556,105.10 

i ee elon e5 ; $1,7 726, 476. 76.83 
Total paid Policyholders in 1921........................ . $126,252.46 
Total paid Policyholders and Densthatinies since cnuailiiininn 674,201.50 
Increase in Admitted Assets in 1921 tsps akeass SO eOkee. 
Insurance in force at end of year... eres eee 
Increase in Insurance in force. §s seca s ) SPRUE OoeOO 


The Company’s 1921 Sccnaiaes Experience was 52 per cent 
of the expectation 


OFFICERS 
A. gs BIRCH, President 
. H. SAVAGE, First Vice-President 
7, 0. SMITH, Second Vice-President 
F. B. OLDS, Secretary and Treasurer 
H. M. BRANDEL, M. D., Medical Director 
F. F. PETTY, Assistant Secretary and Actuary 
Home Office: 626 South Spring Street LOS ANGELES, CAL. 











45.17% 


of the new business issued by The Northwestern Mutual Life 
Insurance Company in 1921 was upon applications of mems 
bers previously insured in the Company. 


Its Policyholders Repeat 


The assignable cause for this is found in the Northwestern 
business policy of 


Careful Selection Purely American 

No Foreign Business Purely Mutual 
Insuring Only Males No Brokerage 

Low Death Rate No Rebating 

Safe Investments No Twisting 

Efficient Management Civil Service for Agents 
Liberal Policy Contracts Clean Business Methods 
Low Expenses Low Net Cost 


Tap Leis see bea, Tr r 





The Policyholders’ Company 
The Northwestern Mutual Life Insurance Company 


of Milwaukee, Wisconsin 




















NOW READY 
Just the Book you have been Waiting for 





A New EpucaTionaL TREATISE FOR 
Fire InsurANCE STUDENTS 


Building Construction 


As Applied to 


FIRE INSURANCE 


Embracing Lectures by 

CHARLES C. COMINGE 
Before Classes of the 

Insurance Institute of America 

also 
INSPECTING FOR FIRE INSURANCE PURPOSES 
Including Valuable Suggestions by 

WALTER O. LINCOLN 


Messrs. Dominge and Lincoln are authors of the standard publication 
Fire Insurance Inspection and Underwriting, and are members of the Na- 
tional Fire Protection Association. 


Prices: 


RNIN 555 oi 545 ae hai oa croie erases $1.00 
In cloth binding............. 


Liberal Discounts in wholesale quantities 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 


-RIOUS METHODS OF APPROACH, CLOSING, 





A NEW SALESMANSHIP GUIDE 


THE ART OF SELLING 


A Practical Hand Book for the Use of Insurance 
and Other Salesmen 


By JOHN S. TUNMORE 
The author is an expert and successful general 
agent for one of the most conservative and best 


life insurance companies and in this work pre- 
sents many 


Actual Experiences in Selling Life Insurance 


He, With characteristic originality of style, explains the 


REASONS FOR AND PSYCHOLOGY OF VA- 


and General Arguments for solicitation 
A Valuable Work for the Beginner or the Veteran 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 
PUBLISHERS 


Chicago Office 135 William Street 
Insurance Exchange New York 
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of the conditions in the European insurance 
contract which are considered as a gift from 
the legislature to the insuring public, are due 
to the effect of American competition in 
Europe. In this way the American life insur- 
ance companies have not only contributed 
creatly to the liberal insurance conditions in 
Europe, but also to the development of mod- 
ern insurance laws which seek a just equipoise 
petween the interests of the insured and the in- 
surance company. They also introduced the in- 
surance of sub-standard lives and have brought 
insurance Within the reach of those with im- 
paired health. If today the European insur- 
ance companies point out with pride that in con- 
tituting syndicates and mutual companies for 
the insurance of sub-standard lives they have 
made a great sacrifice in the interests of the in- 
suring public, they overlook the fighters who 
have given this idea to the world. And if we 
speak in Europe of the beneficial effects of 
the payment of war risks and war invalidity in- 
surances during the last great war, we forget 
that there was a time when the European com- 
panies sneered at the Americans when they first 
introduced the war risk feature in their policies. 
But also from a purely business point of view 
the Americans have blazed new paths for us: 
they have shown the European life insurance 
companies how to canvass for new business. In 
America custom and habit make it the duty of 
every honorable man to insure his life, while 
European life insurance companies, handicapped 
hy stupid prejudices, lethargy and indifference 
to the public, accustomed to advance 
slowly inch by inch. The competition with the 
Americans carried the interests of life insurance 
into the deeper strata of society. 


were 


DererrED DivipENDS A Point or ATTACK ON 
AMERICAN COMPANIES 

But the Americans created also a new finan- 
cial technic of life insurance: the enticing 
accumulation of dividends based upon the high 
rate of interest which the Americans could real- 
ize at that time. This tontine insurance obtained 
in competition an immense success and roused 
the European insurance companies to the utmost 
pith. At the same time tontine insurance 
served as a most formidable point of attack, 
because there was a possibility of showing up 
the ethical basis of this method of insurance. 
Countries which accepted the dangerous “small 
lottery” and alcohol, etc., as a legitimate source 
of income for the State, dared to stigmatize 
tontine insurance as a speculation and as a 
danger for the thrifty functions of life insur- 
ance. The European life insurance companies 
brought the press and parliaments into play. 
In some countries they required the American 
companies to file reports in such form as to 
show the weak points of the American tontine 
insurance; in other countries tontine insurance 
was summarily prohibited. The American life 
insurance companies which at that time had 
about 15 per cent of their total business in 
Europe, were menaced by these measures, and 
it is perhaps for this reason that they intro- 
duced the “semi-tontine accumulation policies” 
which did not abolish the right of surrendering 
the policies but attributed the accumulated 


dividends matured at death, as also those of 
the lapsed policies to the group of surviving 
policyholders. Irom an ethical point of view 
no objections could be made against this form 
Impartial critics attempted to 
prove that since the invasion of the Americans, 


of insurance. 


normal life insurance had made very great 


progress. It was pointed out that the in- 
dispensable steadiness of the financial markets 
of the world and the falling of the American 
rate of interest decreased the profits expected 
from the high rate of interest and consequently 
also affected the result of the accumulation 
tontine funds. It was in vain; the European 
insurance companies believed that the moment 
had arrived to expel the annoying competitors 

and we must admit that European legislation 


What 


occurred at that period marks a turning point 


helped them greatly in their attempts. 


in the history of the American insurance com- 
It created the third epoch 
insurance 
I“urope, with their 

from [Europe to their own country. 


panies in Europe. 
of American life companies in 


which began withdrawal 
After the unpleasant measures adopted by 
certain European governments, it was first the 
ISquitable which stopped doing business in most 
of the states of Europe. The other “Giants” 
did not follow its example, but the fixation by 
the American legislation of the maximum 
amount of new production did not fail to have 
also its repercussion on Europe: it stopped to 
some extent the keen hostility of the European 
life insurance companies. This should have 
been a factor in creating more amicable rela- 
tions between the American and European in- 
surance companies. But in America the Euro- 
pean business had lost its great attraction; it 
was no longer a counterpoise to the American 
business, where cancellations of policies have 
always shown a higher ratio than in Europe. 
Then came the World War. The Americans 
stopped immediately the writing of new  busi- 
ness in Central Europe and started a general 
liquidation of their [uropean organization. 


LIQUIDATION OF [:UROPEAN ORGANIZATION 

As in all other spheres of activity, in this 
respect the New York Life led the way. He 
who does not understand the workings of the 
legislatures and especially the entangled legis- 
lative situation of the various countries in cen- 
tral Europe, can have no idea of the stumbling 
instance, 


which it encountered. Tor 


there was the territory of old Austria, which 


ble cks 


was administered by the branch office at Vienna. 
The war disintegrated this territory into six 
separate states each with special laws. The 
situation was also complicated by the fact that 
the so-called Succession States of old Austria 
adopted a hostile attitude towards the new Aus- 
trian Republic, which was for them the “van- 
quished country.” It is true, article 215 of the 
Peace Treaty obliged the Succession States to 
make special arrangements with the insurance 
companies which had been operating on the old 
territory. It was principally a question of the 
“nostrification” or recognition of the debts of 
old Austria, the securities of which served in 
most cases as a part of the assets of the for- 
3ut it is just this question 


9 


eign companies. 


which the Succession States, so much afraid 
of the Austrian war loans, detest the most. The 
New York Life having decided to withdraw 
entirely from the territories of this distractee 
state did not wait until the new Succession 
States had arrived at a friendly agreement as 
With that 
admirable energy of which the New York Life 
has given so many proofs in the organization 


to the assumption of the old debt. 


in Europe it started also to organize its with- 
drawal. [Tor this purpose it tried to obtain 
for itself proper regulations and laws in the 
The simple transfer of its 
\ustrian business to domestic companies would 


Succession States. 


not have relieved it of all obligations, because 
the legal responsibility towards the insured re- 
mains until all claims have been settled. On the 
other hand it would have been necessary even 
after the transfer had been effected in each 
country, until complete liquidation of the busi- 
ness, to maintain a regular office. 

The New York Life desired a special transfer 
covering all obligations, i.e., the substitution in 
its place of the company which takes over the 
business with all rights and obligations deriving 
from the insurance conditions. For this pur- 
pose she obtained in three countries special 
ordinances issued by the various governments, 
which ordinances have the full value of laws 
and are based on the idea that if the transter 
of the business has taken place on the basis of 
these ordinances, the respective governments 
will relieve the company from all further ob- 
Such ordi- 
nances were issued by the Czecho-Slovakian 
government on June 24, 1920, by the Jugo-Slav 
government on July 14, 1920, and in Hungary 
on February 9, 1921. 
vide that the company which takes over the 
business takes the place of the New York Life 
with all its rights and obligations. On the 


ligations towards the policyholders. 


All these ordinances pro- 


basis of these ordinances special agreements 
were made with the governments of the re- 
spective countries, the effect of which was that 
the respective governments have transferred the 
business of the New York Life to their domestic 
companies, 

The most difficult situation in this respect 
was met in new Austria, which, according to 
the Peace Treaty, is also considered as a Suc- 
The idea pre- 
vailed in the Austrian government that such 
important rights cannot be settled by an ordi- 


cession State of old Austria. 


nance issued by the cabinet, while, on the other 
Republic, which was the 
custodian of all the assets deposited in guar- 
antee of the business written in the territory of 
old Austria, believed that it is not authorized 
alone to take measures regarding these assets. 
At the Rome conference of the Succession 
States in June, 1921, the idea of the nostrifica- 
tion or nationalization of ali the securities 
forming the premium reserves of insurances, 
put forward by Italy and Austria, had been 
rejected by the conference and it was decided 
that Austria could dispose of these assets only 
in agreement with all the Succession States. 
This was a purely declarative but practically 
arrangement, against which Great 
Britain has now protested, because the distribu- 
tion of the reserves which English companies 


hand, the Austrian 


valueless 
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A PURELY MUTUAL ORGANIZATION 


NEW YORK LIFE INSURANCE COMPANY 


(Incorporated under the Laws of New York) 


346 BROADWAY, NEW YORK, N. Y. 
SEVENTY-SEVENTH ANNUAL STATEMENT 


DARWIN P. KINGSLEY, President 
Balance Sheet, January 1, 1922 


Securities at Market Value as furnished by Insurance Department, State of New York 


ASSETS 
MND rss Ge caine Sas pos ess ks stale Sie ase wee RES $8,362,881.09 
MMIII MUNUANA tia b gh siemens m0 be ws WNUSIS won wie Tee 183,722,805.92 
NN PE RIININE Soo a vain x inp ines 556, (F\S 6 cs S8S VSS wD iS wis Sie) mp8 \oyptarere 31S 164,305,141.17 
Collateral Loans. siniis ilo -6/ai@'bi0\ 0:4: «:si.oumis 6s 51 = 5 aa nnn 
Liberty Bonds and Vv ictory NTRS hice ccna co eee 120, 628, "000. 00 


Government, State, Province, County and Municipal Bonds 155,439, 933. 50 
a ie a me eae 271 1524, 487.07 


areas Os ie SU DOKS:. oon 5 oo 0 66 wives as 056 600m 7,325,003.09 
SONNE SNE Ire as te eRe inrsin vas aie eo isinis sie. ba nioia'e Sie aaa hes 11,067,144.1¢ 
Uncollected and Deferred Premiums. seeesseccccesce Sapresass.0 
Interest, and Rents due and accrued, ete Nok sess awl ae Sa _ 13, 280,399.99 
MRD coy ores act fee tosis te fois lala Spat .. $952,632, 138.80 


Paid to and on Account of Policy- ‘aes aie 1921 . 
Loaned Policy-holders during 1921 under Policy Contracts 
Loaned on Farms during 1921 

Loaned on Mortgages for housing purposes during 1921 
Loaned on Business Property during 1921 





LIABILITIES 
GUC ROBO UO rasp bce. susca'o. prc aswe aco selon tee em calc cashed $787,157,463.00 
Oe a BO en rere ee ee eee 28,527,025.08 
Premiums, Interest and Rentals prepaid................. »361,995.18 
Taxes, Salaries, Rentals, Accounts, etc.................6- 7,549,037.63 
PMNRR RRS CARE PERO oc a.5 6 5i.e/a\'0)6 \evnisvinsla“o\iarouelacs: ol ecdoe bane “elevate vor 7,485,874.00 
DIGIRCUOS DAVAO UE TOSS <6 6 5 oo cose a elee eee we¥ aoe pees 42,287,368.71 
Reserve for Delerred Dividends....... ..0.. <6.50.000000808 004.0 59,303,179.00 
Reserves, special or surplus funds not included above..... 15,960,196.20 
TOA. «os ee cia ses PE eee) nce os Se eae 
$124,308,409.00 
40,871,382.00 
15,004,330.00 
9,646,991.00 
11,358,909.00 


The earning power of Ledger Assets, including Cash in rey cane 0. 16% dente oho year. 



























INSURANCE AGENTS 


Policy and Prestige are the two most powerful factors in the successful selling of Life Insurance. 
Bo h operate to the advantage of Great-West Life Agents. Our Policies are easy to sell—liberal 
in terms, but soundly based. The Company’s record is one of unequalled progress, paralleled 
by efficient and economical operation. 


We have a first class proposition for first class agents. If interested address enquiries to 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office—Winnipeg. 














EXCELLENT OPPORTUNITY 
for Reliable 


policies. 


CAPITOL LIFE INSURANCE COMPANY 
DENVER, COLORADO 


OF COLORADO 
Thos. F, Daly, President 


Energetic men to represent us in the states of 
Illinois and Slklesoat: with direct Home Office contracts. Liberal 














H. R. HOWELL, President W. S. HAZARD, Jr., Vice Pres. 
R. S. HOWELL, Vice Pres. and Secy H.K. MILLER, Ass. Secy 


HAWKEYE SECURITIES FIRE 
INSURANCE COMPANY 
Capital $1,000,000 


MASONIC TEMPLE 


DES MOINES IOWA 











‘GRAND RAPIDS LABEL CO. 


GRAND RAPIDS, E 


FOR FOLDER | 
SHOWING ELABORATE pisPLAY 2 





















SOUTHLAND 
LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 
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Insurance in Force 


Over $66,000,000.00 


HARRY L. SEAY, President 


LAWRENCE M. CATHLES, 
Vice President & Actuary 
P. N. THEVENET, Secretary 
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Sy, 
URRE NDER AT SAN 


UMONT-1H 


We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


H. M. HARGROVE, President : ° : 











BEAUMONT, TEXAS 
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deposited in the territory of old Austria cannot 
be made without the agreement and consent of 
the English insurance companies. But the New 
York Life triumphed even over this difficulty. 
It apportioned its business in the old Aus- 
irian territory over the six Succession States, 
riz, Austria, Italy, Czecho-Slovakia, Roumania, 
Iygo-Slavia and Poland, and obtained from the 
respective governments an agreement to accept 
their pro-rata share of the securities which 
were deposited in old Austria. It obtained, 
‘st of all, from the Austrian Government the 
ddivery of the securities representing the re- 
gerves on Czecho-Slovakian policies, for which 
the Czecho-Slovakian Government issued a 
{eclaration that, in respect of the reserves 
which go to Czecho-Slovakia, it assumes full re- 
sponsibility for any claim which may be ad- 
dressed to the Austrian Republic regarding the 
delivery of such part of the assets. Austria 
aecepted this declaration from the Czecho- 
Slovakian Government. Curious to remark, up 
to the present time there exists no agreement 
between the two countries in regard to the situa- 
tion of insurance companies. For instance, the 
Aystrian companies have no concession what- 
ever to operate in Czecho-Slovakia and are only 
tolerated there. Yet in the case of the New 
York Life the two governments have made 
yecial arrangements in the form of a state 
agreement, 

The New York Life succeeded in creating in 
Austria a special law, dated December 30, 1921, 
for the transfer of the insurance business of 
foreign companies to domestic companies. This 
law authorized the domestic companies to take 
entirely the place and rights of the transferring 
foreign company. 

The New York Life presented also a declara- 
tion of the Jugo-Slav Government that no claim 
whatsoever will be made by them in regard to 
the securities representing the reserve de- 
posited by the New York Life in old Austria. 
In regard to the other new Succession States, 
where the company has a small amount of busi- 











Massachusetts Mutual Life 
Insurance Company 


Springfield 
Incorporated 1851 


Massachusetts 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 
its representatives, 


Joseph C. Behan, Supt. of Agencies 














rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








ness, it gave to the Austrian Government a 
declaration assuming full responsibility for the 
obligations under the remaining business scat- 
tered in countries, where but a few policies 
were in force, as for instance in Bukovina, 
now belonging to Roumania, and in the Trieste 
district, now belonging to Italy. 

This declaration enables the New York Life 
to secure from Austria all the 
had deposited as reserves and attribute them to 


securities it 
the various Succession States. 


DIFFICULTIES OF WITHDRAWAL 

He who reads this short report, of course, 
has no idea of the many difficulties which had 
to be overcome or of the many complicated con- 
tracts and arrangements requiring legislative in- 
terference. 

There is no doubt that the two other “Giants” 
will follow in the wake of the New York Life. 
The Mutual Life did not succeed in its attempt 
to purchase all the policies by offering to the 
Austrian currency. 
The Equitable, which for many years has not 
been active in these countries, has but a small 
business in force and will probably prefer to 
liquidate the business in the ordinary way as 


policyholders Swiss gold 


the policies become claims. 


RETIREMENT OF AMERICAN COMPANIES EvrRoPE’s 
Loss 

In a very short time there will no longer 
exist an American life insurance company in 
Kurope. The insurance public must regret this 
fact. The American insurance companies have 
rendered immense services to Europe. We may 
say that modern life insurance in Europe con- 
tains in its insurance conditions and in its 
technical methods American ideas and color of 
America. If there is any economic branch of 
our activity which should develop to full in- 
ternationalism it is that of the insurance busi- 
ness. Through the withdrawal of the Ameri- 
cans from Europe this idea has received a very 
hard blow, but we shall never forget their ac- 
tivities in Europe, and regret that our hopes of 
internationalizing the life insurance business 
must be abandoned. 





—The Western States Life Insurance Company of 
San Francisco, as the result of a special drive made 
of Vice-President Marshall C. 
of $2,614,919. 
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Detroit Life Offers Summer Vacations 

Detroit, Micu., April 22—A summer vaca- 
tion at the expense of the company is being 
offered by the Detroit Life Insurance Com- 
pany as a means of stimulating the work of its 
underwriters. A club known as the $125,000 
Club has been formed and three agents already 
have qualified for membership. They are: 
Morris Fishman, Thomas Harris and James 
Sheehan. Six others are close to the $100,000 
mark. 

The contest started in the autumn and mem- 
bership depends on the amount of business writ- 
ten and paid for in the fiscal year which began 
August 1 and will conclude July 31. Insurance 
of the agent’s own life or term insurance does 
not count. 


New Monthly Income 
Policy 

The Manhattan Life Insurance Company of 
New York has put on the market a new monthly 
income policy combining monthly income and 
lump sum features. 

In consideration of a slight increase in the 
regular premiums, the company will issue a so- 
called Six Per Cent Income and Principal Sum 
Policy, either on the ordinary life or the 20- 
payment life plan, which provides, in addition 
to the insurance of a principal sum, a 6 per 
cent income payable to the original beneficiary 
on the death of the insured. 


Manhattan Has 


“Climate and Health in South American 
Tropics” 

Dr. Frederick L. Hoffman, third vice-presi- 
dent and statistician of the Prudential Insurance 
Company of America, has written a short ar- 
ticle on “Climate and Health in the South 
American Tropics.” In this article he says 
that the chief causes of mortality are not 
tropical diseases, but, rather, respiratory and 
rheumatic affections caused by the night chills, 
against which the natives are poorly protected. 


Continental Enters Tennessee 
The Continental Life Insurance Company of 
St. Louis, Mo., has been licensed to do busi- 
ness in the State of Tennessee. Reid N. Thomas 
of Nashville has been appointed general agent 
for the central and eastern part of the State. 








THE SPECTATOR 











































THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
Insurance Exchange NEW YORK 











FULL OF FACTS AND FIGURES 


Relating to the 


Rates, Values and Policies 


of 


Life Insurance Companies 


A CONVINCING BRIEF 
COMPREHENSIVELY BRIEF 
INDISPENSABLE TO EVERY ORDINARY 
AND INDUSTRIAL LIFE INSURANCE AGENT 


Fits easily in the vest pocket 


PRICE $2.00 


WRITE FOR CIRCULAR GIVING WHOLESALE RATES 




























PUBLIC LIFE INSURANGE CO. 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


“ 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 
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** Life Insurance and 


—How To Sell It’ 


ERE’S A BOOK “chock full” of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 





ABSORBING AND INTERESTING 
$1.00 postpaid 


The Insurance Field Co. 


Incorporated 


Box 617 Louisville, Ky. 
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LIFE INDEX PUBLISHED 


Contains Great Amount of Useful 
Information Concerning Legal 
Reserve Life Companies 


ISSUED EARLIER THAN USUAL 





Presents Interesting Special Tables Relat- 
ing to Disability, Double Indemnity 
and Group Business 

The fifty-fourth annual edition of that most 
valuable publication, “The Life Insurance 
Policyholders Pocket Index,” has been pub- 
lished by The Spectator Company, New York, 
under date of April 22, the earliest date in a 
number of years. This book contains 104 pages 
of condensed, accurate and useful information 
sto the legal reserve life insurance companies 
of the United States, and also includes a Cana- 
dian department, embracing similar data as to 
numerous Canadian companies. 

This pocket publication presents statistics in 
comparative form for the last five calendar 


vears under the general heads of income, dis- 
hursements, insurance account, and assets, lia- 
bilities and surplus. The column headings in- 
clude premiums received; interest and other 
receipts; total income; death claims, including 
dividend additions; matured endowments and 
annuities; surrendered and ceased policies; 
dividends to policyholders; total to policyhold- 


(Continued from page 7) 


scription from the companies over and above the 


cover this contract which the 


into, the excess contribution 


amount necessary to 
association has entered 
wil be returned as a dividend at the end of the con- 
tract year, with the further understanding that the 
contract which the association has entered into with 
Mr. Barkhurst is a contract that runs from month to 
month, and pavable on that basis for actual service 
rendered, and that at any time should he fail to carry 
out his part of the contract, same will be canceled 
at the end of the month and the unused funds re- 
turned to the subscribers. 

“IT am making this detailed explanation so that 
there can be no possible chance for a misunderstanding 
between the companies who subscribe to this fund and 
the National Association. Not a dollar of the funds 
will be used by the association for any other purpose 
than the carrying out of this contract. The associa- 
tion is undertaking to do the work and look after 
the details of it without any compensation whatever, 
but for the sole purpose of helping to advance the 
interests of Legal Reserve Life Insurance throughout 
the nation. 

‘I sincerely hope that I have presented this matter 
na way that you will understand exactly what we 
tie undertaking to do, and that you will join all of 
these other companies in making a contribution to this 
find on the basis of the above list and thereby have 
iM active part in helping to put over this great service 
Which will benefit all companies, all insurance workers, 
and the public generally. The list of companies sub- 
scribing, and the amounts, will be mailed all com- 
panies after the funds have been subscribed. 

“Please make your check payable to the National 
Association of Life Underwriters and address Everett 
M. Ensign, executive secretary, 23 West Forty-third 
Street, New York City. 

“Thanking you in advance for your careful con- 
Sideration of this very important matter, and again 
assuring you of my very warm personal appreciation 
ny the enthusiastic cooperation of your company dur- 
ing my administration as president of the National 
Association of Life Underwriters, I am, 

“Yours very truly, 
“OrvitLte Torr.” 


ers; taxes; actual expenses of management; 
total disbursements; excess of income over dis- 
bursements; policies issued and revised; amount 
insured (including additions) ; whole number of 
policies in force; whole amount insured; insur- 
ance gained during the year; average amount 
of each policy in force; reserves; total lia- 
bilities, exclusive of capital; admitted assets, 
funds apportioned or set aside; unassigned 
funds and capital. 

In addition to the name, location and date of 
organization of each company, the names of the 
principal officers, the capital, if any, and the 
reserve basis are also given. 

Industrial insurance companies are separately 
tabulated in an additional table, presenting indi- 
vidually for such companies the number and 
amount of ordinary policies written and in 
force, and number and amount of industrial 
policies written and in force. 

Features in the 1922 edition of the Index are 
tables giving disability premiums received and 
losses paid, and double indemnity premiums re- 
ceived and losses paid. 

A useful and interesting table presents the 
detailed statements of the life insurance com- 
panies having over $100,000,000 of insurance in 
force. 

A table showing group insurance in 1921 and 
giving the number and amount of policies writ- 
ten, the number and amount of policies in force, 
and the increase in amount during the year of 
group insurance policies is included. There is 
also a list of State insurance officials. 

“The Life Insurance Policyholders Pocket 
Index”’ sells at seventy-five cents per copy in 
manila binding, and at $1.25 in flexible pocket 
book. 

This is a most and 
pocket reference work, and should be in the 
possession of every life insurance manager or 


serviceable convenient 


solicitor. 


Great Republic Life Makes Good Gains 
At the close of 1921, the statement of the 
Great Republic Life Insurance Company of Los 
Angeles, Cal., revealed the fact that last year 
was the best in the company’s history in several 
respects. It wrote more new business in 1921 
than in any previous year, and on December 31, 
last, had larger amounts of assets, reserves and 
insurance in force than ever before. 

The new business written last year aggre- 
gated $5,712,352, and the amount in force at 
the end of the year, $17,082,737, indicated a net 
gain for the year of $2,202,332. The assets 
reached the sum of $1,726,477, a gain of over 
$256,000, and after increasing the policy re- 
serves to $949,103, and making provision for 
all other liabilities, there remained a surplus as 
to policyholders of $556,105. The premium in- 
come also increased about $45,000, having 
amounted to $535,560, and the excess of income 
over disbursements was $256,688. The total 
payments to policyholders in 1921 were $126,- 
252, and since organization such payments have 
aggregated $674,201. 

The company’s mortality experience was very 
favorable, the actual mortality having been but 
52 per cent of that expected. 
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The official staff of this enterprising and 
growing institution is made up as follows: 

President, A. Otis Birch; first vice-president, 
W. H. Savage; second vice-president, J. O. 
Smith; secretary and treasurer, F. B. Olds; 
medical director, H. M. Brandel, M. D.; as- 
sistant secretary and actuary, F. F. Petty. 


Agent Sued to Collect Premium 

Topeka, Kan., April 20—A person has the 
right to change her mind about insurance, and 
an insurance agent has no right to bring suit 
to collect the premium on a policy when the 
insured determines not to buy the policy before 
it is issued. A Kansas life insurance agent has 
been notified to withdraw a suit he brought be- 
fore noon of April 12 or his license to solicit 
insurance in this State will be canceled. 

Frank L. Travis, Superintendent of Insur- 
ance, has sent the notice to the agent to with- 
draw the suit at once. The agent wrote a life 
policy for a school teacher and the teacher 
gave him a check for the first premium. The 
next day she decided that she did not want the 
insurance and called the agent and told him not 
to issue the policy. He argued a bit about it 
and insisted that the school teacher could not 
change her mind or cancel the policy. But the 
teacher thought she could; so she stopped pay- 
ment on the check, and then the agent brought 
a garnishment proceeding, tying up the teacher’s 
bank account until she paid the premium. 

The Insurance Department held that this was 
not a proper proceeding and demanded that the 
suit be dropped or the agent will lose his license 
to transact business. 

Sees Business Improvement 

Jackson, Miss., April 25——A material im- 
provement in business over 1921 was reflected 
by the report made by the officers of the Lamar 
Life of Jackson, Miss., to the directors of that 
company at their quarterly meeting, held last 
Tuesday. The company now has over twenty 
million of insurance in force. Its new business 
for the first three months of 1922 has been 30 
per cent ahead of the corresponding period of 
1921, with lapses 25 per cent less than experi- 
enced during January, February and March of 
last year. The meeting of the directors was 
followed by a luncheon at the Edwards hotel, 
at which President H. S. Weston presided. 


J. C. Stribling Elected President of Union 
National Life 

The Union National Life Insurance Com- 
pany of Houston, Tex., which commenced writ- 
ing business in May, 1921, recently elected J. C. 
Stribling president of the company, succeeding 
A. M. Miller. Other officers elected to serve 
until March, 1923, are F. L. Tiller, first vice- 
president; B. W. Steele, vice-president; J. M. 
Yoes, secretary-treasurer, and Dr. T. M. Neal, 
medical director. 


New Orteans, La., April 10—Seventy-five 
employees of the Travelers Insurance Company 
were entertained on a picnic at Kenner last 
Saturday by F. W. Sinclair, manager of the 
company and president of the Sinclair Agency 
in New Orleans. 
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Cc. A. PALMER, Prest. W. A. ELDRIDGE, Secretary 
S. D. ANDRUS, Vice-Prest. and Managing Underwriter 


The Inter-State Fire Insurance Co. 


OF DETROIT, MICHIGAN 
406-412 DIME BANK BUILDING 


ASSETS ..ccvcccwcrccccccccccccssvccsccsscccccesvee $530,140.65 
LIABILITIES, INCLUDING CAPITAL............... 469,022.68 

NE BI 656 050 6) 016)0 5:0 00100 6 0.0 0'v ninsice.eisivie $61,117.97 
SURPLUS TO POLICYHOLDERS............ccccees $320,267.97 


AGENTS WANTED IN MICHIGAN, OHIO, INDIANA AND ILLINOIS 














Briss AMERICA ASSURANCE CO. 


TORONTO, CANADA 
INCORPORATED 1838 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS 
AND STRIKES 
UNITED STATES BRANCH 
January I, 1922 


SEE ET OL LEE EOE . $2,256,915 
SNL eer Rem rer 1,601,036 
ELE OTOL PONE T ET eT TET CT TT. $655,879 


W. B. MEIKLE, President and General Manager. 





EVERY INSURANCE MAN | 


EB Who travels as Solicitor, Auditor, 
fe, 

G0, 

Wow, 


Inspector or Adjuster i is 
Mons TO THE 


ELIGIBLE 
lowa State Traveling Men’s Association 


‘Oldest and Best’’ 





Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to August 1, 1922, for $2.00 
Write tor Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 




















NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Snecial Agent GUSTAVUS B. HOLT, Special Agt. 
56 Richton Ave., Detroit, Mich. 72 Kilby Street, Boston, Mass. 


W. P. RAY, Special Agent FRANK G. DELA HUNT, 
Terre Haute, Ind. Special Agent 
726 Racine Street, Milwaukee, Wis. 


C. C. CRANDALL, Special Agent ERIK LINDSKOG Special Agent 
Cambridge Springs, Penn. 7 W. Lake St., Minneapolis, Minn. 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 




















Genera cident 


FIRE AND LIFE 


Th ASGWANGE CORPORATION. Ltd. 


cialis ‘RICHA2DSON, United States Manager 


GENERAL BUILQING:: 41 & WALNUT STS. 
PHILADELPHIA 













ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1922 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, . . . . $1,250,000.00 
Net Surplus, .. ‘ $2,840,571 
te ey to Policyholders, $4,090,571 





WESTERN DEPARTMENT 
NEAL BASSETT, V.P. and Mgr. 
W. T. BASSETT, Ass’t Manager 

CHICAGO, ILL. 


” EASTERN DEPARTMENT 
D. 108 D AM, President 
HIN BAY, Vice Pres, 


P MASSINGHR Sec’y 
NEWARE, N. J. 














Great American 
Insurance Company 


New Pork 


INCORPORATED - 1872 
PAID FOR LOSS 


$122,116, 858. 26 
STATEMENT JANUARY 1, 1921 


CAPITAL 


+10,000.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


20,840,005.95 


ET SURPLU 


10,013,906. | 4 
40,853.9 12.09 


THE SECURITIES OF THE COMPANY ARE BASED UPON 
ACTUAL VALUES ON DECEMBER 31, 1920 
Using security valuations authorized by Insur- 
ance Commissioners the ASSETS would 
show over $44,000,000 and the SUR- 
PLUS would show over $13,000,000 


THE COMPANY @WNS 
$10,195,000 U. S. Government Liberty Loan Bonds 


Home Office, One Liberty Street 
New York City 


Western Department Pacific Department 
wo H. SAGE, Gen’l Mer. GEORGEH. TYSON, Gen’l Agent 


, Manager 210S Street 
76 West Monroe St., Chicago, Ill. ansome Stree 


Boston Office 


San Francisco, California 


Marine Department 
ROGERS & HOWES, Managers WM.H.McGEE&CO.,Gen’lAsts 
4 Liberty Square, Boston, Mass. 15 William Street, New York City 











April : 


== 


Life Ur 

CINCL 
day me 
member: 
Associat 
Wednest 
named a 
ard Swe 

Office! 
Underw: 
tion is a 
as “Nat 

There 
organiza 
will pro 
early in 


A nov 
being co 
ance Co! 


- called th 


and that 
the men 
clear wh 
are cons 
showed 

$3,000,00 
sponding 


FRANK 
were Cai 
insurance 
31, 1921, 
surance 
is a net 
within a 


732,848 a 
I 


How 
City, Me 
conflagra 
point, br 
was prac 
ina stab 
for such 
the Unite 
fore it a 
after all, 
tective d 
struction 
property 
persons, 
to do sc 








ursday 


VA 














April 27, 1922 


THE SPECTATOR 





Fire Insurance 








Life Underwriter’s Campaign in Cincinnati 

CwcnnaTt, O., April 25.—Plans for a one- 
day membership campaign were outlined to 
members of the Cincinnati Life Underwriters 
Association at a meeting held in this city on 
Wednesday. The various general agents were 
yamed as team captains by President S. How- 
ard Swope. 

Officers of the National Associations of Life 
Underwriters of which the Cincinnati associa- 
‘jon is an affiliated member have nained May 11 
as “National Association Day.” 

There will be two more meetings of the local 
organization before their annual elections which 
will probably be held at the Cincinnati Zoo 


early in June. 








Hitting ‘‘Home Runs” 

A novel and interesting “baseball” contest is 
being conducted by the Guardian Life Insur- 
ance Company of America during April. It is 
called the “Guardian Championship Campaign,” 
and that the idea has made a decided hit with 
the members of the Guardian field forces is 
clear when the production figures for the month 
are considered. The first two weeks of April 
showed submitted business of approximately 
$3,000,000, a substantial gain over the corre- 
sponding period last year. 

Insurance in Kentucky 

Frankrort, Ky., April 25.—Kentuckians 
were carrying a total of $633,447,I91 in life 
insurance through 1,400,929 policies December 
31, 1921, according to the annual report of In- 
surance Commissioner James P. Ramey. This 
isa net gain of $40,034,716 and 50,825 policies 
within a year. Premiums paid totaled $19,- 
732,848 and death claims paid totaled $6,297,331. 





NEW YORK SURVEYS 
How Long?-—On the 17th at Pocomoke 
City, Md., there occurred a fire which was a 
conflagration, not from the underwriting stand- 
point, but from the community standpoint. It 
was practically the old story of its originating 
ina stable, which seems to be a favorite place 
for such fires to originate. Just how long will 
the United States permit this thing to go on be- 
fore it awakens to the fact that a community, 
after all, has the right to demand certain pro- 
tective devices and not be subjected to the de- 
struction of their homes with the attendant 
property loss, and also probably injury to their 
persons. Surely, we have advanced far enough 

to do something about these matters! 











FIRE INSURANCE TOPICS 











The Insurance Institute—The important 
meeting of President Richardson of the Institute 
and the members of the executive committee 
was held on Tuesday. The meeting was for 
the express purpose of going over the examina- 
tion papers before they are printed for the 
examinations, which begins May 8. Following 
this meeting, at the invitation of President 
Richardson, the members of the executive com- 
mittee, and also the members of the committee 
of incorporation, were entertained at lunch. It 
was practically decided to push not merely the 
incorporation, but aiso the work of the in- 
stitute by establishing permanent quarters for 
the institute and placing a suitable person in 
charge as an assistant to the officers. With this 
step forward the institute will commence to 
make even more of an impression than it has 
in the past. 


CHICAGO AND THE WEST 

Western Union Committees Appointed.— 
John F. Stafford has been appointed a member 
of the governing committee of the Western 
Union, succeeding Clarence E. Porter, recently 
retired as western manager of the Commercial 
Union. Fred A. Rye has been appointed on the 
large cities committee. Mr. Rye is the new 
manager of the western department of the 
Commercial Union Fleet. He succeeds Frank 
Locke, recently of the Atlas, on this committee. 


W. P. Robertson Makes Change.—W. P. 
Robertson has resigned as joint western man- 
ager of the Liverpool & London & Globe to 
become western manager of the. Alliance of 
Philadelphia. The change will take place as 
soon as Mr. Robertson can be released from 
his present connection. A dinner was given 
recently at the Hotel Ambassador to several 
Chicago managers, at which time Mr. Robertson 
was welcomed into the ranks of the Insurance 
Company of North America and its affiliated 
companies. 


W. M. Graves Joins Roberts & Heath.— 
W. M. Graves has been appointed manager of 
the Casuality Department of Roberts & Heath, 
Inc. Mr. Graves has been with a number of 
the leading companies and is an experienced 
underwriter. 


H. H. Geiss Changes His Position.— 
Henry H. Geiss, special agent for the Fidelity- 
Phenix in the Western automobile department, 
has tendered his resignation as of March 31 and 
will thereafter be connected with McMullan & 
Douaire, Illinois managers of the Employers 
Liability. Mr. Geiss will handle the automobile 
fire, theft and liability business for the Em- 
ployers at Chicago, together with the plate glass 
business. 

R. J. Harmon Promoted.—R. J. Harmon, 
heretofore an examiner in the Western auto- 
mobile department of the Hartford Fire, has 
been appointed special agent for the same 
company for Chicago and surrounding territory. 

Local Agent Now Assistant Manager.— 
Henry G. Casper, in the local agency business 
at Peoria since November, 1919, and prior to 
that time State agent for the Great American 
in Illinois, has been appointed assistant man- 
ager of the Western department of the West- 
chester Fire, as of April 1. Mr. Casper for 
several years assisted Walter E. Miller, present 
Western manager of the Westchester, when he 
was Illinois State agent for the Great American. 


To Manage All Bureaus.—W. C. Brown, 
manager of the Western Improved Risk Asso- 
ciation and the Western Sprinklered Risk Asso- 
ciation, will hereafter devote his entire time to 
field work and the production of business. 
Rudolph Belcher, general manager of the 
Western Insurance Bureau and the Western 
Inter Re-insurance Bureau, will act as manager 
of the other bureaus as well. 


BOSTON AND VICINITY 

Reorganizing Fire Bureau.—Chief John O. 
Taber of the Boston Fire Department has is- 
sued orders for a reorganization of the fire 
prevention bureau. It will hereafter be known 
as “The Bureau of Fire Prevention and In- 
telligence.” The present office staff will be re- 
tained, but the inspection squad of fifteen pri- 
vates and one officer has been relieved from 
duty. Under the new arrangement inspections 
will be carried out under the direction of the 
deputy and district chiefs. 

Firemans Fund Men Meet.—The field men 
and heads of departments of the eastern de- 
partment of the Firemans Fund gathered in the 
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Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
of the highest type, because of thorough 
familiarity with Insurance Department 
and supervising boards’ requirements. 
Reinsurance and Cancellation schedules 
prepared promptly and accurately. Rates 
reasonable. Results most satisfactory. 


Phone: ASHLAND 7358 
153 Fifth Ave., New York City 











general offices of the eastern department last 
week to greet President J. B. Levison of Cali- 
fornia. President Levison addressed the men 
and A. K. Simpson, former general manager of 
the eastern department gave a reminiscent talk. 
Managers E. T. Cairns and assistant managers 
Wood and Hanna also spoke briefly. President 
Levison was entertained at dinner at the Copley 
Plaza following the conference. 


PHILADELPHIA NOTE 

Repairing Insurance Society Home.—At 
the present time mechanics are hard at work 
renovating the building owned and occupied by 
the Fire Insurance Society of this city. A new 
roof has been put on, and the work of repaper- 
ing and repainting the entire interior of the 
building, which was badly needed, will be fin- 
ished in about one week. J. B. Councilman, 
prominent local insurance man, and chairman of 
the house committee, is responsible for this 
progressive step. 


NEW JERSEY ITEMS 

Prominent Hackensack Agency Moves.— 
The prominent agencies of Robt. A. Sibbald 
and the Hitchcock Agency have removed from 
the Hackensack Trust building to 199 Main 
street, Hackensack. The combined offices 
represent among other companies, the Hartford, 
Home, Commercial Union, Great American, 
Glens Falls, American of Newark, and the 
Western Assurance. 

Building and Loan Associations Active.— 
In the five northern counties of New Jersey 
(Bergen, Essex, Hudson, Passaic and Warren) 
there are upwards of 600 building and loan as- 
sociations. Special agents of insurance com- 
panies are particularly active in securing repre- 
sentation in offices where the mortgage loans 
of these associations are controlled. 


Arkansas Fire Loss Reduced 

Littte Ark., April 25.—The 
Waste in Arkansas for February was a very 
great improvement over the previous month, 
the number of fires occurring during the month 
being ninety-four as against 143 in January. 
The total loss in February was $308,825, while 
January footed up $779,226, these being ap- 
proximate amounts in many cases and from fire 
reports taken from the press making the totals. 


Rock, fire 





The Spectator’s Contributions to 


Insurance Progress 


In weighing the merits of publications, some 
consideration should be given to what they 
do for the insurance business generally. In- 
surance journalism as a private agency con- 
tributes as much to the progress of insurance 
as some of the great organizations maintained 
by the business itself. It is in the interest of 
the business that those papers which make a 
real contribution should be supported.—7The 
Journal of Commerce. 


The circulation of the publications of 
The Spectator Company, including THE 
SPECTATOR, amounted for the past year to 
about 3,000,000 copies, averaging about 
60,000 weekly. These standard publica- 
tions, covering life, fire, casualty and 
miscellaneous insurance, are recognized 
as authorities in their particular lines, 
and many have received the endorsements 
of the United States Government and 
State Insurance Departments. The sta- 
tistical and historical records of the 
various insurance companies, news and 
educational articles, and convincing argu- 
ments rendering the prospect’s mind re- 
ceptive to the solicitation of insurance 
men, are thus given wide public circula- 
tion, constituting the most valuable 
SERVICE to the insurance companies. 











Indianapolis Mayor Wants Lower Fire 
Insurance Rates 

INDIANAPOLIS, INb., April 18.—Efforts to re- 
duce the fire insurance rates in Indianapolis by 
carrying out recommendations of the National 
Board of Fire Underwriters were renewed by 
Mayor Lew Shank and the Board of Public 
Safety during a recent conference with FE. R. 
Townsend of Chicago, engineer for the under- 
writers, and E. M. Sellers, manager of the In- 
diana Inspection Bureau. 

Several tentative moves to increase the effi- 
ciency of the fire department were taken up. 
These included putting the system on a civil 
service basis and abolishing four existing fire 
stations. Definite action was deferred until a 
complete set of recommendations is in the hands 
of city officials. Mr. Townsend said that these 
recommendations will be prepared immediately 
and that he will return soon for another con- 
ference. 

Mayor Shank asserted that he would have a 
law introduced in the next session of the Legis- 
lature providing for putting the fire depart- 
ment on a civil service basis if the underwriters’ 
organization will have the law prepared. 





Detroir, Micu., April 25.—Although Detroit 
already is in the lowest classification for fire in- 
surance rates the margin of safety has been still 
further increased by elimination of the last 
horse-drawn fire fighting equipment and its re- 
placement by up-to-the minute automobile 


apparatus. 
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PERSONAL ITEMS 








Walter G. Falconer, president of the Nor- 
wich Union Indemnity, has returned from a 
two-weeks’ visit in Southern and Southwestern 
fields. 

J. H. Doyle, assistant general counsel for the 
National Board of Fire Underwriters, returned 
last week from a Southern business trip. 

Percival Beresford, United States manager of 
the Atlas, has returned from a business trip 
through New England. 

G. H. Boate, underwriter for Darby, Hooper 
& McDaniel, will sever his connection with that 
firm on May I. 

A. E. White has been appointed special 
agent for the Norwich Union Indemnity and 
the Phoenix Indemnity in the Metropolitan 
district. 

W. D. Burns, secretary of the North British 
and Mercantile Insurance Company in Brook- 
lyn, has tendered his resignation, to take effect 
April 30. This ends thirty-two years of service 
with this company. Mr. Burns will give more 
of his attention to his private brokerage busi- 
ness. 

William Gilmour, Holton B. Perkins and 
John Paulding Meade, all prominent insurance 
men of Boston, were in New York last week. 

Albert D. Payton on May 1 will become gen- 
eral agent of the New England Mutual Life at 
Los Angeles. Mr. Payton comes to California 
from Sioux City, Ia., where he has guided the 
destinies of the company for the past ten years. 
As manager of the company’s Los Angeles 
office, he succeeds W. A. Hamilton, who re- 
cently resigned. Mr, Payton’s appointment was 
made by Secretary Frank T. Partridge, who 
spent some time during the month of April in 
his California territory. 

Theodore Stein of Evansville, Ind., has been 
elected president of Post J, Indiana division, of 
the Travelers Protective Association. Other 
officers elected at the annual meeting in Evans- 
ville were: Frank J. O. Canida, first vice- 
president; James Stockwell, second vice-presi- 
dent; J. B. Young, secretary and treasurer; 
John J. Stiltz, U. E. Anderson and E. R. Viehe, 
trustees for two years. 

John Newton Russell, Jr., manager of the 
home office general agency of the Pacific Mu- 
tual Life Insurance Company, accompanied by 
Mrs. Russell, expects to sail for Europe within 
a few weeks. During his absence the affairs of 
the home office general agency will be in charge 
of his son, John H. Russell, who is held to be 
one of the best versed and most popular younger 
life insurance men on the Pacific coast. 

Otto C. Quale, for many years connected with 
the State Board of Public Affairs for Wiscon- 
sin, has resigned to become general agent for 
the Central Life of Iowa. Mr. Quale will have 
his headquarters in Madison. 

A. C. Bigger, president of the American Life 
Re-insurance Company of Dallas, Tex., was a 
visitor in New York this week. 


Travelers’ Indiana Agents Meet 
INDIANAPOLIS, IND., April 22—A two-day 
session of the biennial meeting of the Indiana 
agents of the Travelers Insurance Company of 
Hartford, Conn., was held at Indianapolis re- 
cently. Discussions of life insurance problems 
were led by J. L. Howard, vice-president, of 
Hartford; E. W. King, life underwriter, and 
Ralph Morrow, special representative of the 
group department. The meeting was attended 

by 175 representatives of the company. 
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When you think 
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5 = 2 cae pany | 
of the ideal company for automobile liability, property damage, 4 
receiv 
and collision insurance—ideal from your standpoint and ideal for agent 
. . ° action 
your clients too, you think of a company which comp. 
ity of ; ; er existi 
I. offers the security of V. needs no introduction or apology and has a reputation for sane 
a ample capital (a stock company) stability and service, gained through years of extensive ” 
b ample surplus (a successful stock company) operation over the continent; himse 
“ —— mince ow — he ea aiid that VI. will send a trained insurance salesman to your aid to help nana 
will not be embarrassed by local disturbances) start a campaign for automobile business or help close a forgo 
d_ diversification of risks (a company that will not be Rast Nae: wien 
injured by untoward events in one branch of under- : oi caee . ; = 
writing) VII. supplies you with selling helps (a) handy rate sheets (b) repre 
e age (a company that will not err because of inexperi- a manual of salesmanship as well as a manual of under- des 
ence and then depart the field of underwriting) writing, and (c) the latest and best sales arguments through a 
II. issues policies with sufficiently high limits to adequately . weekly publication; ae ; risk 
protect the automobile owner, as much as $100,000— VIII. furnishes you with good advertising matter (a) folders, a 
$300,000 of liability and $25,000 of property damage (b) photographs for window and booth exhibits, (c) lantern Fo 
insurance; slides, (d) newspaper copy, (e) electrotypes for blotters, large 
III. uses a policy contract which is broad and omits the old (f) samples of circular letters, ete; value 
restrictions to which people objected; IX. enjoys the confidence of thousands of agents and brokers divid 
IV. is equipped to give claim service no matter where the car who have done business with it for years; comp 
may be driven in the United States or Canada; X. measures up in every particular. ‘aes 
. : : : ; for < 
When you think of the ideal company you think of ney 
Th 
insur 
Tue TRAVELERS INSURANCE CoMPANY Tue TRAVELERS INDEMNITY COMPANY = : 
‘ erm 
Hartford L. F. BUTLER, PRESIDENT Connecticut ness 
ACCIDENT, LIFE, LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATE GLASS, AIRCRAFT, ENGINE, ELECTRICAL MACHINERY to : 
The first company in the automobile insurance field, first to issue an automobile liability policy, first in volume of automobile liability the < 
and property damage premiums. TI 
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hecking the Fire Hazar 


The Agent’s Part in the Reduction of the Country’s Fire Losses 


The agency system of a fire insurance com- 
pany is the veins and arteries through which it 
receives its life blood—premiums. In fact, the 
agent is the company as far as actual trans- 
actions between the insured, the broker and the 
company are concerned. The intimate relations 
existing between the company agent and the 
insured’s agent (the broker) or the insured 
himself are such that the very name of the in- 
surance company which insures him is often 
forgotten by the assured, but the name of the 
agent is always remembered. Where an agent 
represents a number of companies, a broker 
often leaves the selection of the company to 
the agent when desiring a policy on a given 
risk, 

For these reasons, the agent controlling a 
large volume of business is considered of more 
Value to the company he represents than any in- 
dividual firm of brokers could possibly be. A 
company looks to its agent for a fair and 
square deal. The assured looks to the agent 
for a policy contract which will properly pro- 
tect him. 

These preliminary remarks simply establish 
the agent as a most important personage in the 
Msurance world, a factor for good or for evil, 
and one who must be reckoned with in the de- 
termination of the future of the insurance busi- 
hess, and the person through whom it is hoped 
'o establish better and closer relations between 
the assured and the insured. 

The broker, too, occupies an analogous posi- 


By W. O. LINCOLN 


tion. These two—the agent and broker—by the 
mere strength of personal contact with the pub- 
lic can do more to reduce the fire waste than 
any other given number of men. 

Should we expect an agent or a broker to 
place himself in a position where he might lose 
business by trying to get an assured to correct 
unsafe conditions except when prodded by the 
insurance company? Is there a tendency on the 
part of the assured to resent suggestions or 
advice from agent, broker or company? 

In the first place, a brokerage business or an 
agency business is built up through 
friendship between the broker and the assured, 
or the agent and the assured, than on a purely 
business basis. Therefore a broker is reluctant 
to annoy a customer or put him to any expense 
except as a last resort, preferring to have the 
insurance company through its inspection de- 
partment take the lead. 

The writer knows of but few 
agents who, having landed an account, would 
take it upon themselves to request of the as- 
sured the privilege of personally inspecting the 
property for the purpose of pointing out any 
fire hazards which may exist. Having worked 
hard to acquire the business, they feel ill-dis- 
posed to do anything which might incur the 
displeasure of the assured, because even fire 
insurance companies are branded as nuisances 
upon inspecting property 


more 


brokers or 


when they insist 
which they cover. 


However, if the insurance companies would 
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co-operate with the agents and brokers, there is 
no reason why a campaign could not be 
launched which would be welcomed by the gen- 
eral public once the purpose was understood. 
But this campaign of education would have to 
be conducted along lines far different from any 
the writer has ever heard of. 

Suppose we waive all these quibbles and get 
down to brass tacks. The fact remains that 
the public must be educated to the enormity of 
our offense in the face of our reputed twentieth 
century intelligence, as signalized by our dis- 
regard of fire hazards. In what better manner 
can we do this than through the man on the 
job—the agent or broker? 

Statistics by the mile have been compiled, 
reams have been written concerning the causes 
of fire, orators have shouted themselves hoarse 
—all for the benefit of the insurance fraternity ; 
but these have not reached the public who pay 
the premiums and to whom the loss claims are 
paid. 

Let us then make it a more personal matter. 
Place the onus on the agent or broker who 
secures indemnity from a fire insurance com- 
pany to satisfy the company that he, the agent 
or broker, has personally visited the assured and 
his property and that all features of the risk, 
both morally and physically, are satisfactory 
and the risk is a proper one for insurance. 

The National Board of Fire Underwriters, 
through its paper “Safeguarding America 
Against Fire,” is doitig a fine work—probably 














the most sensible step ever taken to interest the 
public in fire prevention. Every agent and 
every broker should see to it that his client 
secures this paper and other informative matter 
relating to fire prevention, the interpretation of 
the standard policy conditions, and the relations 
between the insurance company and the insured. 
With every policy there should be sent a printed 
leaflet setting forth briefly the salient features 
of the assured’s obligations under the terms 
and conditions of the policy, because seldom has 
anyone taken the trouble to read the standard 
policy in its entirety. A few brief lines will 
suggest to the assured the advisability of safe- 
guarding his own interests by familiarizing 
himself with the contract which he accepted. 

These remarks are predicated upon the as- 
sumptions that all agents and brokers are sufh- 
ciently conversant with the “rules of the game” 
to intelligently interpret a fire insurance con- 
tract; that the relations between agent and 
company are so harmonious that no friction will 
be felt, but, rather, co-operation, and that in- 
surance companies will not be penny wise and 
pound foolish in the manner in which this pub- 
licity will be carried out. It will take lots of 
money, time and patience, but the end will 
justify the means. 


To Obviate Waste 

As briefly mentioned in THe Spectator of 
last week, a letter has been sent to brokers in 
New York city by the conference committee of 
the Casualty Insurance Exchange, and the Fire, 
Marine and Liability Brokers Association, re- 
ferring to certain wasteful methods in the busi- 
ness, and an effort to eliminate same. The let- 
ter reads as follows: 


“It was moved, seconded and carried that this 
committee report to the Casualty Insurance Ex- 
change that we recommend that all policies, 
where practical, be renewed by the issuance of 
renewal certificates and that lists of expiring 
policies shall be furnished to the brokers be- 
tween the 15th and 30th of the second month 
preceding the month in which the policies ex- 
pire.” 

This resolution is the result of earnest effort 
on the part of a joint committee from the Fire, 
Marine and Liability Brokers Association and 
the Casualty Insurance Exchange of New York 





NOW READY 


First Fire Chart Published 
THE 


FIRE INSURANCE 


POCKET INDEX 
1922 





The Earliest, Most Compact and 
Accurate Guide for 
Merchants 


Manufacturers 
Bankers and 
Insurance Agents 
Order Promptly To Secure Early 
Delivery 
Insurance Companies and General 
Agents widely circulate the old- 
est, best and most trust- 
worthy Chart for business 
men and Agents. 


THE SPECTATOR COMPANY 











THE SPECTATOR 


FIRE AND CASUALTY SECTION 


city to reduce the great waste in “not taken,” 
canceled and “spoiled” policies. 

Heretofore, casualty renewal policies have 
been automatically issued and sent to the 
broker. This practice has been largely re- 
sponsible for 25 per cent of all policies 
being rewritten or “not taken.” The cost of 
writing a casualty policy averages $3.50 per 
policy, and your client must pay in the end for 
all these spoiled contracts. If you can help us 
prevent this waste you will keep down costs and 
save time and money for your client, as well as 
yourselves by eliminating the heavy expense of 
examining and correcting new policies each 
year. 

The report recommends that the casualty 
companies furnish a duplicate list of expiring 
policies to the broker to enable him to verify 
his record, asking him to promptly indicate on 
the list which policies he wishes the company 
to renew, as well as any necessary changes. You 
are not asked to hold the list until you have 
positive assurance of acceptance from your 
client, but to notify the company of those which 
you wish renewed or changed and those you do 
not desire renewed. Upon receipt of returned 
list the company will, when and where practical, 
forward renewal certificates to you instead of 
policies. ; 

Prompt return of the list to the company will 
insure earlier delivery of your renewals. We 
ask your cooperation. 

It is intended that this new plan shall apply 
to all forms of casualty insurance including 
compensation if it is permitted by the State In- 
surance Department. As indicating the coopera- 
tion of all parties interested it may be said 
that the outside companies are also represented 
on the standing committee which sent out the 
above letter. 

It is anticipated that the standing committee 
will take up further reform in the business, one 
of which may be the adoption of uniform 
order blanks which would be a great accom- 
modation to the brokers as well as to the com- 
panies. It is believed that four blank forms 
could be devised which would accommodate all 
classes of casualty lines, and would greatly 
help in the avoidance of rewriting policies at 
extra expense. 


Presdent Harding Writes W. B. Joyce 

President William B. Joyce of the National 
Surety Company has received the following let- 
ter from President Warren G. Harding in con- 
nection with the instruction course in schools 
started by the National Surety Company: 


It seems to me that the results you wish to 
produce, in cultivation of the best business and 
social ideals, through the influence of “Honesty 
Talks” ought to be of such obvious desirability 
that there would be no occasion for an organized 
effort in its behalf. 

Undoubtedly the disturbed psychology conse- 
quent on the War Era has caused a measure of 
laxity in conduct and methods for which the 
best remedy is in education toward sound prin- 
ciples of conduct and thought. 


Public Hearings on 660 Watt Rule 

Over thirty delegates from various national 
and local organizations appeared at the Chicago 
public hearing on April 18. Many suggestions 
were offered, the majority of which assumed 
recognition by the electrical committee of the 
N. F. P. A. of a general demand for a change 
in the National Electrical Code rule 23, per- 
mitting a greater current load on the ultimate 
branch lighting circuit. 
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lowa Pond Elects James McHugh Loyal 
Gander 

Des Moines, Ia., April 25.—James McHugh 
of the Hartford, lying at Mercy hospital fe 
covering from an operation for appendicit 
was elected most loyal gander of the sa 
Pond of the Blue Goose at the annual meeting 
at the Harris Emery tea rooms Friday night 
Mr. McHugh has long been active in the Towa 
Pond. He was nominated by George C New. 
man, veteran adjuster, who paid a high tribute 
to his candidate. Mr. McHugh was chose, 
unanimously. 

Other officers of the Iowa Pond were electe 
as follows: Supervisor of the flock, Loyis 
Trelevan, Rochester department of the Grey 
American; custodian of the goslings, Arthy; 
Holm, National Liberty; guardian of the pond, 
Austin A. Minick, Hawkeye Des Moines &. 
partment of the Firemens Fund; keeper of th 
golden goose egg, F. R. Sherman, Milwaukee 
Mechanics; wielder of the goose quill, J. Cla 
Stuart, Attna; guards, W. W. Waddell, Rar 
Miller, Charles Wright, W. M. Coy, Harry 
Hunter and Andy Daly. 


Southern Casualty Enters Mississippi 

The Southern Casualty Company of Alex. 
andria, La., has been admitted to Mississippi 
by the Insurance Department of that State, and 
will immediately begin the transaction of bus- 
ness. The company will be represented by J. B, 
Ross, general agent at New Orleans, while the 
active management of its affairs will be en- 
trusted to Louis J. Rashild, a well-known auto- 
mobile underwriter. A number of local agen- 
cies have already been placed in Mississippi. 

It is believed that at the present time the 
Southern Casualty is the only company operat- 
ing in Mississippi offering full automobile 
coverage. 


Cleveland Reports Many Suspicious Fires 

CLEVELAND, Onto, April 22.—George Rey- 
nolds, deputy State fire marshal, and P. T. 
Ferrie, city fire warden, are making an investi- 
gation of sixteen suspicious fires which have 
occurred here since April 1. Warrants will be 
sworn out for five persons within a short time, 
it is said. Three men, against whom charges 
have been placed, had their cases continued in 
police court this week. 

A search is now being made for a grocer 
whose store burned last February. It is said 
that the stock was greatly over-insured, and a 
warrant has been issued® for him on the charge 
of setting fire to the place. 





Receivership of Peoples Health ani 


Accident Ended 

Detroit, Micu., April 25.—Receivership of 
the Peoples Health and Accident Insurance 
Company of Grand Rapids, Mich., which has 
been under the direction of the State Insuranct 
Department has been terminated and all its prop 
erty returned to the control of the company in 
an order handed down by Judge Leland F. Catt 
in the County Circuit Court of Ingham county. 
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ATLANTA ASSOCIATION LECTURES 

Insurance Library Arranges Interestin, 
Course 

The Insurance Library Association of Atlanta 
has arranged an interesting course of lectures 
jor the season of 1922 in connection with the 
junior course of the Insurance Institute of 
America. The Atlanta Association already has 
4 membership of 335 and a_ well-organized 
brary comprising more than 3000 volumes. 
There have already been enrolled forty-five 
pupils for the lecture course which will include : 

April 7.—“Fire Insurance Contract from the 
Underwriting Standpoint,” by Robert N. 
Hughs, manager, Insurance Company of North 
\merica. 

April 14.—“Fire Insurance Contract from 
the Adjusting Standpoint,” by E. P. Roberts, 
manager, Southern Adjustment Bureau. 

April 21.—“Fire Insurance Contract from 
the Legal Standpoint,” by Daniel McDougald. 

April 28.—“Policy Forms and Clauses,” by 
Charles A. Bickerstaff, assistant manager, F'ire- 
mans Fund. ; 

May 5—“Common Fire Hazards,” by T. C. 
Taliaferro, special agent, New York Under- 
writers Agency. 

May 12.—“Cotton Seed Oil Mills,” by S. W. 
Kenan, superintendent, Improved Risk Depart- 
ment, Firemans Fund. 

May 19.—Woodworking Industries,” by H. 
M. Pye, assistant engineer, South-Eastern Un- 
derwriters Association. 

May 26—‘Fire Prevention and Fire Protec- 
tion,” by Allen M. Schoen, chief engineer, 
South-Eastern Underwriters Association. 

June 2—‘Fertilizer Risks,” by F. E. 
McKnight, engineer, Continental. 

June 9.—‘“‘Correspondence,” by S. Y. Tupper, 
Jr, assistant manager, Queen. 

June 16—“Floating Cotton Insurance,” by 
T. M. N. George, assistant manager, Cotton 
Insurance Association. 

June 23—“Farm Department Insurance,” by 
Will May, superintendent of farm department, 
Royal, 





Annual Meeting of New York Pond 

The New York Pond of the Ancient and 
Honorable Order of the Blue Goose will hold 
its annual meeting Monday evening, May 1, at 
the Aldine Club. Dinner will be served in con- 
nection with the meeting. The final initiation 
ceremonies of the fiscal year will be held at 
this time, 

Special guests will be Thomas H. Anderson, 
joint manager of the Liverpool and London 
and Globe, and Frederick B. Kellam, manager 
of the Royal Insurance Company, who were 
both members of the San Francisco Pond. 

The officers hope for a large attendance be- 
cause of the fact that this is the annual meeting. 


Many Windstorm Claims 
Windstorms which swept Indiana last week 
resulted in many claims being presented to in- 
‘irance agencies. One office in the town of 


"4 . ° . 
Wabash received 150 claims in one day, many 


of which were for live stock killed during the 
storms, 
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BUILDING BOOM 





March Record Month in Two Years 





65 PER CENT INCREASE OVER 
FEBRUARY 





Jump in Building Activities Should 


Inspire Agents to Get Busy 


The next few months should prove busy ones 
for the wide-awake fire and casualty insurance 
agent; for, according to the F. W. Dodge Com- 
pany’s review of building activity during 
March, there was a 67 per cent increase in the 
amount of contracts handed out over the previ- 
ous month and the year so far shows an in- 
crease of 68 per cent over the same period for 
1921. The building activity is country-wide, 
the report shows, and it is to be predicted that 
there are few agents who will not profit by the 
erection of so large a number of homes, busi- 
ness buildings and stores. The following sum- 
mary of business activities should prove of in- 
terest to the agent who is always seeking new 
means of increasing his premium income: 

The month of March witnessed the largest 
volume of construction started in any month 
since April, 1920, according to the F. W. 
Dodge Company. The total amount of con- 
tracts awarded during March in the twenty- 
seven Northeastern States of the country 
amounted to $293,636,000, an increase of 65 per 
cent over February and of 79 per cent over 
March, 1921. The first quarter of this year 
was 68 per cent ahead of the first quarter of 
1921. 

Practically every 
showed a notable increase in March. The 
amount of residential construction was the 
largest since the summer months of IgI9. 
March residential contracts amounted to $121,- 
551,000, which was 40 per cent of the month’s 
total. Public works and utilities amounted to 
$51,997,000, or 18 per cent of the total; business 
buildings, $49,758,000 (largest figure in this 
class since May, 1920), or 17 per cent of the 
month’s total; educational buildings, $25,575,- 
ooo, or 8 per cent; and industrial buildings, 
24,270,000, or 8 per cent. 

The amount of contemplated new work re- 
ported in March was $613,000,000, more than 
double the amount of contracts awarded, the 
largest amount of contemplated work reported 
for any month since March, 1920. 


class of construction 


New ENGLAND 

Contracts awarded in the New England 
States during March amounted to $27,795,000, 
an increase of 78 per cent over the previous 
month, and of more than 100 per cent over 
the corresponding month of last year. Dur- 
ing the first quarter of this year the volume of 
construction contracts let has been more than 
double the amount for the first quarter of last 
year. 

The March total included: $12,590,000, or 
45 per cent for residential buildings; $5,76o,- 
000, or 21 per cent, for business buildings; 
$3,106,000, or 11 per cent, for educational 
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10 per cent, for 


buildings, and $2,848,000, or 
public works and utilities. 
Contemplated new work reported during the 
first three months of this year has amounted to 
$131,000,000, more than double the amount of 
contracts awarded in the same period. 


New York STATE AND NorTHERN NEW JERSEY 

Contracts awarded in New York State and 
Northern New Jersey during March amounted 
to $88,506,000, only a quarter of a million un- 
der the maximum monthly total on record for 
this district. The March total was 49 per cent 
greater than the February total, and three times 
the figure for March, 1921. 

The volume of construction started in this 
district during the first quarter of. the year 
has been more than two and a half times that 
of the first quarter of 1921. 

The March, 1922, total included: $50,424,- 
coo, or 57 per cent, for residential buildings; 
21,362,000, or 24 per cent, for business build- 
ings, the largest amount of construction in this 
class since June, 1920; $5,493,000, or 6 per cent, 
for educational buildings; and $4,245,000, or 5 
per cent, for public works and utilities. 

Contemplated new work reported in the first 
quarter of this year has amounted to $336,- 
000,000, compared with $202,000,000 of con- 
tracts awarded in the same period. 


MipptE ATLANTIC STATES 

March building contracts in the Middle At- 
lantic States (Eastern Pennsylvania, Southern 
New Jersey, Delaware, Maryland, District of 
Columbia, Virginia and the Carolinas), 
amounted to $44,532,000, an increase of 62 per 
cent over the previous month, and of 66 per 
cent over March, 1921. The total for the first 
quarter of this year has been 69 per cent greater 
than for the corresponding period of Ig2!. 

The March total included: $18,720,000, or 
42 per cent, for residential buildings; $10,7109,- 
300, or 24 per cent, for public works and utili- 
ties; $5,010,000, or II per cent, for business 
buildings; and $3,513,000, or 8 per cent, for 
industrial buildings. 

Contemplated new work reported in the 
first quarter of this year has amounted to $203,- 
000,000, more than double the amount of con- 
tracts awarded in the same period. 


PitrsBuRGH DIstTRICT 

March building contracts in Western Penn- 
svlvania, West Virginia, Ohio, Kentucky and 
Tennessee, amounted to $37,748,000, which was 
52 per cent greater than the February figure, 
and 10 per cent under the total for March, 
1921. The total for the first three months of 
this year is 4 per cent ahead of the corre- 
sponding period of 1921. 

Included in the March total were: $12,857,- 
000, or 34 per cent, for residential buildings; 
$8,981,000, or 24 per cent, for public works 
and utilities; $5,161,000, or 14 per cent, for 
educational buildings; and $4,505,000, or 12 per 
per cent, for industrial buildings. 

Contemplated new work reported during the 
first three months of the year has amounted 
to $171,000,000, nearly double the amount of 
contracts actually awarded. 





















































































THe CentTRAL WEst1 

March building contracts in the Central West 
(comprising Illinois, Indiana, Iowa, Wisconsin, 
Michigan, Missouri, and portions of [Eastern 
Kansas and Nebraska) amounted to $84,903.- 
000, the largest monthly total for this district 
since April, 1920. The March figure was 8&8 
per cent over February and 75 per cent over 
March, 1921. The first quarter of 1922 has 
shown an increase of 48 per cent over the 
first quarter of 1921. 

The March total included: 
29 per cent, for residential buildings; $19,921,- 
000, or 23 per cent, for public works and utili- 
ties; $12,799,000, or I5 per cent, for business 
buildings; and $11,355,000, or 13 per cent, for 
industrial plants. 

Contemplated new work reported in the first 
three months of the year has amounted to $540,- 
000,000, more than three times the amount of 
contracts awarded. 


$24,893,000, or 


Tue NorTHWEST 

March building contracts in Minnesota, the 
Dakotas and Northern Michigan amounted to 
$10,064,000, the largest monthly total for this 
district since May, 1920. March construction 
started was double that of February and one- 
third greater than that of March, 1921. The 
first quarter of 1922 shows an increase of 19 
per cent over the first quarter of last year. 

Included in the March total were: $5,282,- 
000, or 52 per cent, for public works and utili- 
ties; $2,067,000, or 20 per cent, for residential 
buildings ; $828,000, or 8 per cent, for industrial 
plants. 

The amount of contemplated new work re- 
ported in the first three months of this year 
was two and a half times the amount of work 
started. 


Wisconsin Church Losses Show Decrease 
in 1921 

Mapison, Wis., April 24.—Fire 
Wisconsin churches in 1921 decreased by 
$113,1yO over 1920, according to records com- 
piled by the State insurance commission. A 
total of twenty-five church fires costing $225,- 
595 occurred in 1920, while last year saw but 
nineteen fires with a damage cost of but $42,405. 

In an effort to reduce the number of church 
fires throughout the United States the National 
Board of Fire Underwriters have had a survey 
made to ascertain the causes. The main fire 
hazard in Wisconsin is shown to be lightning, 
costing $208,735 in the two years. Defective 
heating svstems come next with a total of $52,- 
720, and defective chimneys and flues caused 
damage amounting to $23,200. That in nearly 
every case the loss is preventable is shown by 
the fact that only losses amounting to $12,250 
can be assigned to unpreventable causes. In- 
cendiary fires, contrary to the experience of 
the country as a whole, cost Wisconsin only 
$95 in the two years. 


losses to 





New Riders Effective on July 1 
The new standard policy riders in New York 
State must be attached to all policies to which 
they properly apply which go into effect on or 
after July 1, 1922, even though the policies are 
issued prior to that date. 
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WARM WEATHER 


Lay Out Plan for Summer Months and 
Follow It 


GET UP EARLY AND BEGIN 


Agent Need Not Face Premium Slump 
Because of Summer Time 


WORK 


weather faces us. We have 
seven months in which people 
The great out- 
lure of 
and those 


Warm ahead 
at least six or 
can move about with pleasure. 
of-doors will call with its 
verdure, its broad, 
warm weather conditions which make living 
and working especially pleasurable. 

Just what are you and I going to make warm 
weather mean in dollars and cents to our busi- 
ness? Surely the long days, the open windows 
with the abundant inflow of fresh air, and the 
general impulse on the part of the public to get 
out, see what is going on, to improve their own 
surroundings, to have a good time, and to spend 
money for what will give convenience or pleas- 
ure, should mean increased business for us. 

If it does not, the fault is our own, for we 
are not making use of the opportunity which 
is curs. All too many business people just drift 
along from week to week and month to month, 
not realizing that today is any different from 
yesterday. But as a matter of fact the seasons 
change and it is our duty as well as privilege 
to take advantage of what they bring us. 

Habits are strong—so strong that it takes a 
little effort to change them even if improve- 
ment is relatively easy. 

Here are a few practical ideas which can be 
translated dollars and cents if the in- 
dividual will only make up his mind to put 
them into effect in the beginning of the season 
and continue them throughout the season. Here 
they are in a nutshell: 

1. Gain an hour a day for actual construc- 


lovely 


smooth roads, 


into 


tive work by arising one hour earlier in the 
morning, and by taking a cool at first and 


later a cold sponge bath to stimulate the cir- 
culation. After a few days it will become a 
pleasure to get up and to enjoy the dewy fresh- 
ness of the spring and summer days; and that 
first hour in the morning can be spent to good 
purpose either out-of-doors gathering health and 
pep for office or store; or it will afford a quiet 
period for thinking business problems out when 
the mind is fresh and there are not endless 
interruptions to interfere. 

Many a man fails in life because he blunders 
along and does not reason, figure, think things 
out, and decide on a logical plan to follow. 
Gain that extra hour in the morning and it 
will be worth a lot in dollars and cents to you 
before cold weather sets in in the late fall. 

2. Forestall warm weather lassitude on the 
part of your helpers by a snappy daily program 
which shows each and everyone that you expect 
results. Results are what count, and it is really 
less tiresome for the worker to take an inter- 
est in what he is doing and to see it a success 
than to lag and drag along waiting for the 
closing hour or vacation time to come. 

This snappy program is up to the executive 
management to arrange. Don’t fall down on 
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Thursday 


the job. By having a closely articulated Dro. 
gram for the whole force to work oy and 
detinite work for each one to compass, a large 
volume of business may be done in Summer 
than in winter with the same force of help 
This is because less of the vital forces are . 
quired in warm weather than in cold. (gj 
weather calls for a certain resistance which j 
rightly met gives vitality for the warm Weather 
Make those cold days of last winter count no, 
by shaping up a worth-while. and aggressiys 
business campaign. Then follow the Campaign 
up enthusiastically and intelligently, 

3. Remember that it is easier now and plex. 
anter for people to get out than when the 
are burdened with heavy wraps, or hindered }y 
bad roads, or other conditions which obtain j 
cold weather. Make a plan whereby your oy) 
business appeal will be greater than ever before 
and by means of which you will reach at lea 
twice as many people as you have ever reache/ 
in previous seasons. How you will do this js 
your own particular problem, and you shoul 
not put off solving that problem. Do it noy 

lf you need to enlarge your service—enlarg 
it. If you need to improve your surroundings 
If you need to advertise more 
extensively—advertise. If you need to make 
an intensive study of your own business condé- 
tions and why you are seemingly at a stan¢- 
still—make that study. 

There is always a reason for things being 
as they are. There is always a way to improve 
those conditions by applying the right method 
Find the method. Take that extra hour in the 
morning and make good use of it. It may k 
an investment which will yield you a fortune 
Use it. od 

4. Concentrate and make every hour spett 
at business count for all it is worth. Some 
men will accomplish as much in two how; 
as others will in two days. This means tha 
in the producing years of a man’s life the firs 
one will do at least eight times what the sec 
ond one will do. It makes quite a different: 
whether your income is $1000 a year or $80 
a year. Concentration means getting results 
and results are what count. Warm weather i 
the time of growth and production. Make ws 
of it! 

5. Every man who is wise will spend som 
time in the open and in healthful social aml 
business contacts in warm weather. It give 
him a vision. It spurs his ambition. It broadets 
his knowledge and sympathies and desires. It 
shows him what the other fellow has done anl 
what he can do—if he tries. So plan for re 
sonable recreation which will not draw from 
your regular business time, and which will send 
you back to business rested, refreshed and 


—improve them. 


eager. 

;00d times which leave a man all faggt 
out and poor in pocket because he has spt 
more than he can afford to spend, is mighty 
poor business. Make your resting time—Jo" 
time away from business—your vacation Its! 
—yield you cash returns. You can do it 1 
you are on the alert, and a business man who 
isn’t alert is asleep at the switch. That meats 
disaster. 


6. Get out around and see how others 11 y% 
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1 line and in other lines of business as well 
Take a trolley 
time going 
surrounding country. Talk with 
the people. Go through stores, manufacturing 
and specialized industries. Learn your 
own locality as you have never known it be- 
jore. Find out what the people want which 
you can furnish. Then figure out how you can 
jurnish goods or service at a reasonable figure 
or them and with profit for yourself. 

The man who boards up his windows and 
jocks himself in is not the man who grows 
or whose business expands. Understand your 
Make a study of it as ‘you never 


ow! ee 
af conducting their affairs. 
3 your own car and spend a little 
OF) 


through the 


plants, 


territory. 
have before. 

7, Do not be satisfied with generalities. Get 
Joyn to concrete things. Work out one plan 
hich will bring you more publicity—a real 
jan and put it into operation! Work out one 
plan at least which will interest more patrons 
_and put it into operation. Work out 
method by which you can reduce your over- 
head—and put it into operation. Devise some 
wavs and means by which you can swell your 
volume of business—and set it going. 

In other words do not be satisfied with a 
Harness your plans to your 


I 


one 


mere mental uplift. 
own machinery. Lubricate the machinery with 
the oil of gladness—the joy of the job. Fix 
for yourself a goal clearly defined which you 
intend to reach within six months, and then 
jump into the game and see what kind of a 
sport you can prove yourself to be. The track 
isin good shape now. To get in condition you 
must practice steadily, exercise wisely, and live 
sanely, 

Other business people are training and groom- 
ing themselves for the business race of 1922. 
Make use of warm weather and its advantages 
to help you in the great track meet. Those 
who know what they are doing and why they 
are doing it will win the race! 

Make every day and hour of the warm 
weather count! 


“We're All Safe, Chief” 
By Gaytorp Davipson 


Case-hardened reporters on the Metropolitan 
(aities referred to it as a “spectacular fire,” 
calling for repeated alarms. It was a “mean” 
ire, raging like an inferno of devils, the heat 
and the blaze of which was cunningly concealed 
within vast interiors, extremely difficult of ap- 
proach, 

Repeated explosions warned the fighting 
heroes that deadlier perils than mere fire con- 
tronted them and when it was known that the 
main conflagration had attacked a warehouse 
Containing vast quantities of deadly chemicals, 
battle to the death was on. 

One of the oldest chiefs of the many depart- 
ments called in action, fighting now with his 
men at one of the areas of the burning ware- 
house, became separated from several of the 
boys and himself, almost overcome with deadly 
tumes, called repeatedly to his men to locate 
hid = last they heard him and sensing his 

rough the lessening volume of his voice 
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sought him, calling as they searched, “We're 
all safe, Chief.””. When they found their chief, 
however, he had passed beyond all earthly help. 
He could save others; himself he could not 
save. 
* ok x 

I never hear the wail of the siren nor see 
the heroes of the hose and ladder, clinging with 
one arm to the machine as they throw their 
coats on with the other, that I do not say, 
“Which one of you are riding to the end?”— 
of what an end? Soldiers indeed of many a 
cruel and certainly unfair battle, the fire laddies 
give all of devotion and loyalty and courage 
to a task that calls for red blood—to the death. 

We, the best of us, are prone to consider 
merely the practical side of the life of a fire- 
man, interested, of course, in his welfare and 
sympathetic with his danger, while too many 
others, and far less considerate, imagine that 
“the boys” as a rule have a soft snap. 


* ok Ok 
The practical conscience of business life, 
however, knows better. The great fire com- 


panies know better, and the men of genius, 
the men who invest fabulous sums in business 
enterprises that are menaced by criminal care- 
lessness, realize that nothing is really too good 
in sympathy, in moral backing and certainly in 
up-to-date equipment for our fire fighters. 

Beyond that, moreover, is, we must believe, 
a public sentiment rapidly crystallizing to the 
effect that a vast proportion of conflagrations 
throughout the country are preventable. Nearly 
a half billion fire loss in 1921 is a startling 
total—a menacing total. 

* * * 

Here we have a practical opportunity to solve 
the national problem. It should begin at sev- 
eral fountain-heads. I can think of one, and 
a vital one, in the morale and loyalty of fac- 
tory employees. Too much can not be said to 
them about conservation. A very small percent- 
age of workmen are criminally careless of their 
own intent, but there is with many of them a 
lack of diligent care and the pride of loyalty 
in going even a little beyond the prescribed 
hours of labor to prevent a catastrophe that 
not only would injure them but their fellow 
emplovees. Every working man and woman is 
in honor bound to safeguard the property of 
his or her employer. That is a moral duty, as 
well as a duty founded upon sound common 
sense. Furthermore, it is a patriotic duty; one 
running to service of State or country. True 
Americanism comprehends conservation of 
property rights, which also fulfills the saving 
of human life. 

kK ok x 

Fire waste, both through criminal and negli- 
gent avenues, is one of the big problems of 
our economic life. The fire laddies can not do 
it all, and every partiotic citizen should real- 
ize it. 

[Copyright, 1922, by The Spectator Company, 
York. Companies and agents desiring to use 
article, please write to THE SPECTATOR. ] 


New 
this 


—Madison is the most backward city in the State 
with regard io fire prevention and the condition of 
rubbish piles in its business district is deplorable. 
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UTAH COURT DEFINES ACCIDENT 
Supreme Court of State Holds It is Simply 
Something Unexpected 

SALT LAKE City, UTAH, April 24.—“What 
under the the Utah 
workmen’s compensation law?” This question 
has been settled by the State Supreme Court 
and_ the regarded by attorneys 
specializing in workmen's compensation insur- 
The 


case is one in which a man named Snyder was 


is an accident terms of 


decision is 
ance as one of considerable importance. 


employed as a carpenter to make some repairs 
to a flue chamber at the plant of the Tintic 
Milling Company, where he worked. Snyder 
and another man entered the flue, but owing to 
the effect of the fumes from roasting ore both 
had to retreat. <A little later, wearing res- 
spirators, they re-entered the chamber and re- 
paired the bulkhead. 
and vomiting followed immediately after the 


In Snyder’s case, nausea 


work was performed, but he kept at work for 
suffered a_ profuse 
hemorrhage of the lungs. In May he was found, 
by microscopical examination, to be affected with 
tuberculosis. A claim was made for compensa- 
tion on the ground that the man had been ac- 
cidentally injured in the flue but was resisted. 
There was expert evidence tending to show 
that probably the disease had been latent in the 
man's system, but at the same time he was able 
to prove that he had missed only twenty-eight 
days’ work in the 384 days preceding his last 
entry into the flue. By a majority vote of the 
State Industrial Commissioner it was decided 
that Snyder had met with an accident and was 
entitled to compensation, and in this decision 
the Supreme Court concurred. In a written de- 
cision by Justice S. R. Thurman, the Supreme 
Court observes: 

“What is termed an accident must be some- 
thing out of the ordinary, unexpected, and 
definitely located as to time and place. If the 
injury is incurred gradually in the course of 
employment, and because thereof, and there is 
no specific event or occurrence known as the 
starting point, it is held to be an occupational 
disease and not an injury resulting from ac- 
cident. Such, in the opinion of the writer, is 
the rule, well sustained by reason and author- 
ity, and is not seriously controverted by any 
well considered case cited by either of the 
parties in the instant case.” 

The Utah court had already decided in a 
previous case that where an injury aggravates 
a pre-existing disease that has been latent in 
the workman’s systém the State law provides 
for compensation, and so the question was 
whether or not Synder was injured by an ac- 
cident within the meaning of the law. 


some weeks, when he 


Re-Apportioning Insurance on _ School 
Buildings 

Soutu Benn, Inp., April 24—The business 
of re-apportioning, insurance on school build- 
ings in South Bend is being taken up by the 
school commissioners. It is the purpose of the 
commissioners to have insurance on the build- 
ings adjusted in proportion with the appraisal 
value and also have insurance policies starting 


and terminating at the same time. 











PERSONALITY=PORTRAITS 








WILLIAM B. CLARK 


The Etna Insurance Company of Hartford 
was founded away back in 1819, more than one 
hundred years ago. From the time of its foun- 
dation to the present moment it has fulfilled in 
every particular the best precepts of American 
business conduct. It has been carried success- 
fully through many financial trials by the high 
character of its officers and directors, and the 
company has grown to be one of the giant insti- 
tutions of the United States. The history of 
this great organization is the tale of one diffi- 
culty after another, each triumphantly sur- 
mounted. 

The traditions of such an institution alone 
require that an extraordinary man be at its 
helm. They require a man of vision and of 
character—a man with the highest principles, 
and the will-power to stand back of them. But 
right along with these characteristics, the man 
who is responsibie for the $38,894,699 of assets 
now owned by the company must have real busi- 
ness acumen. He has a grave responsibility to 
the policyholders and to the stockholders of his 
company. Not only must he preserve this great 
sum from loss, but he is also expected to in- 
crease it from year to year. 

Such a man is William B. Clark, president 
of the Attna Insurance Company. 

The A£tna was nearing the close of its first 
quarter-century in the fire insurance business 
when in June, 1841, Abel N. Clark, proprietor 
of The Hartford Courant, became the father 
of the son who has since risen to such a high 
place in the affairs of the world. As was often 
the case with ambitious youths in those days, 
young Clark spent but little time in the class- 
room, and so after a year in high school, while 


Year Capital Assets Surplus 
a, Se $5,000,000 $38,894,699 $9,067,090 
LO eae 5,000,000 26,706,547 8,503,325 
| oe 5,000,000 22,017,390 7,839,723 
ee 4,000,000 15,950,844 4,446,072 
eae 4,000,000 14,071,948 5,649,196 
oe SACO oe 4,000,000 11,431,184 3,849,988 
1891 4,000,000 10,654,739 3,689,937 
| Sener 1,000,000 9,568,839 3,450,221 


not yet fifteen years old, he turned his attention 
to business affairs. 

His first employment was in the Mercantile 
Bank, and his second in the business office of 
The Courant. Then, in January, 1857, came his 
first insurance position with the Phoenix (Fire) 
Insurance Company. He entered, at this tender 
age, the business which has occupied a lifetime 
of achievement for him. First a bookkeeper, 
he soon became cashier, and then secretary to 
the president. While still only twenty-two years 
old, this ambitious youngster became secretary 
of the Phoenix. ; 

Mr. Clark’s first connection with the A£tna 
was in an official capacity. Already possessed 


of twelve years of experience in the business 
of insurance, he was well fitted to accept the 
offer, in 1867, of the A=tna to become assistant 
secretary in charge of underwriting. 


This task 





THE SPECTATOR 


FIRE AND CASUALTY SECTION 


he quietly pursued until 1871, in which year the 
great Chicago fire occurred. The officers of the 
company must have already learned to trust the 
young assistant secretary with big things, for he 
was rushed to Chicago, and there, with great 
credit to himself and his company, assisted in 
the adjustment of A£tna losses, which mounted 
up to $3,782,000. At this time the total assets 
of the company were but $6,226,703. 

Mr. Clark was privileged to learn a lesson in 
sound finance at this time which must have 
stood him in good stead in later years. It was 
less than thirteen months later that the company 
lost another $1,500,0co in the Boston fire. In 
order to meet these exigencies the stockholders 
contributed $2,500,c0o0 to the company and the 
AEtna came out of the double ordeal stronger 
than it ever had been before. 

Upon the death of Lucius J. Hendee, presi- 
dent of the company from 1866 to 1888, Jotham 
Goodnow succeeded to the presidency and Mr. 
Clark, who had meantime been elected secretary, 
then took the office of vice-president. He was 
not to hold this office long, however, for in 
1892 Mr. Goodnow died suddenly and was suc- 
ceeded by Mr. Clark, who was at that time 
hity-one years old. 

It now lacks only a few months of being 
thirty years since Mr. Clark became the head of 
the A&tna Insurance Company. During that 
time the assets of the company have increased 
nearly 300 per cent, and the capital has been 
increased from $4,000,000 to $5,000,000. All 
this despite two financial crises and several 
disastrous conflagrations, including the San 
Francisco fire in 1906, which hardly more than 
temporarily halted the progress of the company 
and made no serious inroads upon its assets. 
The table which follows graphically shows by 
five-year periods the remarkable growth of the 
Etna Insurance Company during the time of 
Mr. Clark’s presidency and for the years im- 
mediately preceding. The table shows steady 
and consistent growth without a single break: 

Losses 

Paid 
$14,798,733 

6,874,812 

4,595,263 


Premium 
Income 
$21,909,465 
13,507,238 
8,906,034 


Reinsurance 
Reserve 
$26,296,063 
11,165,387 


7,930,856 


Liabilities 
$24,827,609 
13,203,222 
9,177,667 


2 


7,484,772 5,718,667 6,820,879 5,901,025 
4,422,752 3,647,406 4,613,532 2,688,832 
3,581,196 3,077,855 3,804,483 1,885,826 
2,964,802 2,524,915 3,326,488 1,844,990 
2,118,618 1,808,187 2,642,750 1,429,056 


To-day Mr. Clark is the dean of the insur- 
ance fraternity and is one of the few men yet 
active in business in the United States whose 
careers started before the Civil war. He has 
becn active in the public and social life of Hart- 
ford and is prominently connected with many 
of the benevolent institutions there. When, in 
1907, he celebrated his golden jubilee in the 
business of fire insurance, he received _con- 
gratulations from business men in all walks of 
life throughout the country, and was showered 
with valuable gifts from various departments 
of the company which he heads and from busi- 
ness associates. For an entire day the officials 
of the company were busy entertaining Mr. 
Clark’s guests. Every year since that time the 
anniversary day has been informally recognized. 
An excellent portrait of Mr. Clark accompanies 
this issue of THE SPECTATOR as a supplement. 
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Detroit Compensation Board Against L 
Sum Payments 

DeEtROIT, Micu., April 24.—The growing dis. 
approval of lump-sum payments of life-ingyy. 
ance benefits on the part of many companies 
is reflected in the attitude of the Michigan 
board on industrial compensation. In nearly 
every case now, awards for death, disability o, 
injury received by the worker through an in- 
dustrial accident are paid to him or his depend. 
ents in weekly instalments. Every day, however. 
the board is required to pass upon applications 
for the payments of awards in a lump sum, 

When such applications are made it js tot 
sufficient for the labor board that the applicant 
desires it in that form and that his employe 
is willing to pay it. The board must be satis. 
fied that the best interests of the worker or 
his family will be served. 

If the widow of a worker who has lost his 
life in an industrial accident, and who under 
the law may be entitled to compensation up to 
$7000, files application for the payment of the 
entire amount at one time on the plea that she 
wants to make an investment, or go into bus- 
ness, the application is fairly certain to be turned 
down. 

The board has observed that “investments’ 
by women who find themselves suddenly 
possessed of a large sum of money too fre. 
quently means the loss of the entire amount in 
wild-cat oil stock or some other equally worth- 
less get-rich-quick scheme. Applications. for 
lump sum payments predicated on dreams of 
“soing into business” for which the applicants 
have had not the slightest training invariably 
are turned down. Lump sum payments are 
made, however, in cases where the widow has 
a home partially paid for, or in similar in- 
stances. 


ump 


F. L. Travis Would Abolish Rating Bureau 

Topeka, Kan., April 24.—A_ plan for the 
abolition of the Kansas inspection and rating 
bureau, maintained by the stock fire insurance 
companies, and to construct within the Insurance 
Department a rating bureau which will fix all 
fire and allied rates is being developed by Frank 
L. Travis, Superintendent of Insurance. Ci. 
Travis made a formal announcement of his 
While no definite announce- 


ment has been made that the proposition would 


plans this week. 


be developed to the point where it would be 
presented to the legislature next winter it i 
generally understood that such a plan would be 
suggested and the necessary laws offered to 
create the bureau. 

Col. Travis gave out a formal statement set 
ting forth his views on the fire insurance fale 
situation in this State and asserted that the 
stock fire companies were not “toting fair” 
every respect with the insuring public. He 
declared that the companies had an elaborate 
system of statistics which the public was ut 
able to secure and that these statistics wert 
of an ex parte nature which the public could 
not combat. 
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ment unless he carried adequate liability insur- taken for granted that, because these three 
LIABILIT , ' gatig 
, ance to take care of the loss for him. awards were made in the New York metro- 
Aetna Completing this series of three extraordina- politan district, juries in that locality are more 


No Reduction in Verdicts, 
Shows 


rily large verdicts is the case of Helen Miller, generous, for such is not the case. The! fact 
five years old, who was awarded $18,000 by a_ is that juries are, as a rule, both human and 
el GIVES $60,000 TO ONE CHILD jury in the Supreme Court for the loss of a humane and, being a cross-section of the pub- 

leg. The child was struck by a truck which lic, they reflect more or less accurately the 
Verdict Shows This Kind of dashed up on the sidewalk and ran over her as _ state of the public mind at any given time. The 
she was guarding a baby carriage. The owner wave of high verdicts has swept completely 
of the truck, Louis Fergus, an Astoria contrac- across the country. Here are a few more ex- 
tor, will have to do a lot of business to make amples, culled at random from the newspapers 
good this $18,000 loss, unless his liability insur- at different times, which may be of use to you 





JU 





Recent 
insurance More in Demand Than Ever 


While the process of deflation has been go- 
ing on in various lines, there is at least one 
at has refused to be deflated, and that 


thing th ee emcee u é . : é 3 
be verdicts for damages rendered against @"° 1S large enough to cover it. in this connection: 
js the V S ss ; 
jotorists in favor of persons whom they have $21,000 for death of Homer A. Norris, a 
mo ? , 7 . 
Hicu Lriasmiry Limirs well-known organist, who was struck by an 


cidentally injured. In fact, judging by the 
ingressve size of three awards recently given 
y juries in the metropolitan district of New 
York, it seems as if the process of inflation 


Coming in quick succession, as they did, these automobile belonging to Fred Newman. As a 
three cases emphasize in a striking way the result of his injuries, he died two months 
need for high liability limits. They do not, after the accident. 
however, exhaust, by any means, the list of re- $40,000 awarded to Mrs. Edith Bloodgood, a 
cent cases in which motorists have been called New York theatrical costumer, who was per- 
to pay high verdicts. Nor must it be manently injured when a car belonging to 


yas still going on. 

What makes these awards even more im- 
pressive iS the fact that they were all three upon 
amounced within the short space of two days. 
It is also noteworthy that the damages were in 
each case awarded to an injured child. What 
motorist is not haunted by the fear that some 
ay he will be unable to avoid running down a 


child at play in the streets? The total penalties e ?) 
imposed on the three automobile owners in- ‘Another — Ye gods, 








volved in these accidents amounted to the huge 
sim of $115,500. This gives an average penalty 


for these three cases of $38,500. 
In the face of such verdicts, it is self-evident 


that automobile owners must carry high limit 
liability policies to be adequately protected. 





















Motorists who have not already done so should Yes. That is the story ina good Yc y cases. And there are 
ws : sie wa their own heed to fe mighty few places where the Fireffian’s Fund isn’t well repre- 
vance the limits of protection provided by their : 
a aire : sented. And you probably have fever heard of the Fireman’s 
liability policies. Are you looking after the ; Fi as 
interests of your clients in this respect ? Fund making an agency chang¢ so seldom does it occur. 
When an eight-year-old girl receives an And yet yo 4 ay have a friend in the busi- 
award of $60,000 for injuries received in an ness who véints—not “another company” 
automobile accident, no motorist can question ‘ 
—but the Fireman’s-Fund. 


the agent's motives in advising him to be ade- 
quately protected against the growing generosity 
of juries. This was the largest amount awarded 
in these three cases tried in New York. — Inci- 
dentally, the award is said to be the largest 
ever authorized by a jury for injury to a child. 
The victim of the accident was Rose Cattani 
of New York. The little girl was making mud 
pies on the sidewalk when a truck of the 
American Express Company, running on the 
Wrong side of the street, mounted the curb and 
ran over both her hands. 

The sum of $30,000 was awarded to Lois 
Kifin, a ten-year-old girl, by a jury of six men 
afd six women in the Bergen County Circuit 
Court as compensation for the loss of use of 
both her legs. In August, 1920, as the little girl 
Was alighting from a bus near her home, she 
Was struck by an automobile owned by E. C. 
Striffer, a wealthy business man residing at 
Harrington Park. Both her legs were broken 
in several places, leaving her permanently crip- 
pled. In addition to the $30,coo0 awarded to the 


And we may just happen to want an agent in 
the very fown where your friend is located. 
So why 1 jot commit an aét of unadulterated 
friendship toward that friend of yours and 
the Fiseman’s Fund ? 

The shore you encourage those companies 
that to-operate with you, the more strongly 
you will fortify your own position. 

by know where the Fireman’s Fund stands. 


f 














PLEASE CLIP OFF AND MAIL TO THE NEAREST OF 
THE FOLLOWING OFFICES OF THE 


FIREMAN’S FUND INSURANCE COMPANY 


San Francisco, 401 CaliforniaSe. ATLANTA, Hurt Bldg. 
Boston, 70 Kilby St. Dattas, Texas, American Exchange Bldg. 
Cxtcaco, 76 West Monroe St. | Des Moms, Iowa, Central Life Bldg. 

















I SUGGEST YOU HAVE A SPECIAL AGENT GET IN TOUCH WITH 
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sitl, her father was given a verdict for $7500, 
making the total cost of this accident $37,500, 
exclusive of legal expenses, which will, of 
ome, run high. Even a man of wealth would 
‘nd it somewhat difficult to make such a pay- 



















*“‘Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Caetiet.........- $ 600,000 

Surplus to Policy 
Holders....... 1,185,341 

ea 3,067,549 











OH NC. BARDWELL, President 
H. E. SCHULTZ, Vice-President 
WM. SCHROEDER, Vice-President 

F. E. NORWINE, Treasurer 

GEO. M. SEITZ, Asst. gr egy A 
CHAS. W. DAVIS, Asst. Gen. Mer 
CLEM DECK, Asst. Treasurer 
R. A. TIMM, Auditor 


The Liberty Fire 


Insurance Co. 
OF ST. LOUIS, MO. 
Statement June 30, 1921 


ASSETS 

Mortgage Loans......... $64,000 00 
REMEABSE, ighcs orc clones Mele s-0 681,621.91 
Loc oh ae ee eens 59,595.00 
Con SE ere rr 13,944.40 
Agents Balances......... 168,024.49 
Interest Accrued......... 18,342.11 

Market Value Bonds over 

Book Value (Insurance 

Commissioner’s Valua- 
BEOEE) io yosce nicest ote aye 11,779.60 
$1,017,307.51 

LIABILITIES 
Unearned Prem. Reserve... $424,038.82 
Reserve for Taxes, etc.... 2,279.17 
Unadjusted Losses....... 103,628.86 
Accounts Payable........ 57,646.71 


Capital Stock. $200,000.00 
Net Surplus... 229,713.59 
Surplus to Policyholders... 429,713.95 


-$1,017,307.51 
Results Since January I, 1921 


Increase in Assets........ $80,914.56 
Increase in Reserve....... 94,963.25 
Decrease in Surplus...... 15,071.02 
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Payne Whitney collided with the one in which 
she was riding. 

$20,000 awarded to Edmund Brosh, age thir- 
teen, who had both legs broken by an automo- 
bile belonging to Roderick Robertson of Gales- 
burg, Ill, where the accident happened. 

$12,968 awarded to Harry Seaman of Hart- 
ford, Conn., for injuries received when he was 
struck by an automobile belonging to E. A. 
Dexter of Springfield, Mass. 

$10,000 awarded to Carmine Crudo of Tux- 
edo Park, N. Y., a chauffeur, whose leg was 
broken when a truck belonging to William 
Farkas of New York collided with the motor- 
cycle in which he was riding. 

$18,000 awarded to Mrs. Mary Veimetz of 
South Boston by a jury in the Suffolk Superior 
Court for the “conscious suffering” of her hus- 
band, a chauffeur, who was injured while in- 
structing Edward P. Merriam of Lexington, 
Mass., to drive his automobile—The A2tnaizer. 





c. S. S. MILLER HONORED 
Given Dinner By More Than One Hundred 
Insurance Men 

Chauncey S. S. Miller, advertising manager 
of the North British and Mercantile group of 
insurance companies, was the guest of honor 
at a surprise dinner held at the Drug and 
Chemical Club, New York, last Thursday even- 
ing. The dinner was attended by nearly 135 
insurance men and journalists, all of whom are 
warm friends of Mr. Miller, and was arranged 
by a committee in which William J. Graham, 
second vice-president of the Equitable Life As- 
surance Society of the United States, and 
Bayard P. Holmes of -the Hooper-Holmes Bu- 
reau, played a prominent part. 

Mr. Holmes arranged a number of novel 
features in the way of entertainment. These 
included a special trial court for the guest who 
was accused of verbosity and other high crimes 
and was sentenced to an evening of silence, a 
number of songs written especially for the 
occasion, and several professional entertainers. 

Mr. Miller was presented with an album, con- 
taining the signatures of all present, by Mr. 
Graham, who at the same time eulogized the 
good works and good fellowship of the guest. 
To this speech Mr. Miller was allowed to reply 
very late in the evening, which he did feehagly 
and appropriately. 





Travelers Ohio Men Meet 

CLEVELAND, O., April 25.—Twenty-eight 
managers and assistant branch office managers 
of the Travelers from Ohio, West Virginia, 
Western Pennsylvania and Southern Michigan 
met in convention at Hotel Winton last week. 
The subjects discussed included methods of 
developing new business in the various lines of 
life, accident and group insurance, and plans 
for holding business on the books until condi- 
tions again become normal. Most of the men 
reported an increase in business over the same 
period last year. Superintendent of Agencies 


S. R. McBurney and assistant superintendents 
J. A. Coffman and H. H. Armstrong, of the 
home office, were present and took part in the 
discussions. 
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EXPOSURE HAZARD 


Recent Chicago Fire Brought Home 
Lesson to Underwriters 








MANY SIMILAR EXPOSURES jy 


CHICAGO 





Loss Provides Strong Argument for Rent 
and Rental Value Insurance 

The recent loss of over a million dollars o, 
the presumably fire-resistive office building of 
the Chicago, Burlington & Quincy Railway jn 
Chicago has been an eye-opener to property. 
owners and insurance men, says the committee 
on publicity and education of Chicago, which 
adds : 

It was a well-constructed modern building, 
What the insurance companies thought—hefore 
the fire—of the possibility of loss is shown by 
the fact that it was one of the lowest-rated 
buildings in the city. What the owners thought 
of the hazard is shown by the fact that, al- 
though the replacement value of the building js 
about $3,000,000, they carried only $1,480,000 of 
insurance on both buildings and contents, and 
they occupied all but part of one floor in the 
fourteen-story building. As it was written 
with the 80 per cent reduced rate contribution 
clause, the railroad is a coinsurer for a large 
amount. 

And yet there was a loss of over a million 
dollars on a building where both the owners 
and the insurers were evidently confident that 
there could be only a small loss. One room 
might catch fire, but the fireproof walls would 
probably confine it to the place of its origin, 
The hazard that was overlooked was the ex- 
posures. The building owners thought that 
they had protected against this by installing 
wire-glass in metal frames on the side exposed 
by a manufacturing building across an eight- 
foot alley. But the loss came from buildings 
across an eighty-foot street, and on that side 
ordinary glass in wooden frames was regarded 
as safe. The heat generated by the rapid burn- 
ing of anc ‘ire block of very combustible build- 
ings was so great that conflagration conditions 
of superheated air and gases were created, and 
these swept through the upper floors of the 
office building like a blow-torch. 

There are many more such buildings danger- 
ously exposed in Chicago, and hundreds more 
throughout the country in which a similar loss 
might occur. Property-owners who have fig- 
ured that their limit of loss would be the burn- 
ing out of a single room are now revising theit 
ideas and increasing their protection. 

For all that, the C., B. & Q. building stands 
as a monument to fire-resistive construction. It 
is structurally sound, and it probably saved the 
entire manufacturing district to the west from 
destruction by the conflagration. The fire 
proofing held, and the fire did not break through 
from floor to floor, the entrance being through 
the windows in each case. And yet the destruc- 
tion on the upper floors was almost incredible. 
Even the wood strips imbedded in the cement, 
on which the floor was nailed, were completely 
gone; steel desks and filing cases were melted 
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SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1921 
(Condensed from Statement to U.S. Treas. Dept.) 
$6,007 ,995.61 
1,000,000.00 
554,374.99 


Admitted Assets. . 
Capital........-- 
Surplus... .. oe 
Eleven Years of Steady Growth 


Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 














COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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into a: mass or sometimes entirely volatilized, 
and wire-glass windows at the fire escapes and 
in the corridor doors were melted out of their 
This means several thousand degrees 
of heat in the conflagration blast, melting thick 
plate glass desk tops and brass fittings, and yet 
the cut-off stair-wells were usable during the 
fire, and the steel frame of the building is ap- 
parently unharmed, although the clay covering 
is badly broken and the terra cotta on the outer 
walls is chipped and cracked. 

This and similar losses in Cincinnati, Kansas 
City and New York emphasize the importance 
of the exposure hazard in fireproof buildings, 
and that even wide streets are not an effective 
barrier under possible conditions. 

Many tenants of so-called fireproof office 
buildings carry little or no insurance, thinking, 
as did the C., B. & Q. people, that there is little 
danger of fire in such a structure. This warn- 
ing should remind them that many business rec- 
ords are priceless and often cannot be restored. 
Among the C., B. & Q. papers burned was the 
complete record of the physical valuation of the 
railroad’s properties, which is reported to have 
cost the road over $5,000,000. On this point, the 
report of the fire issued by the Chicago Board 
of Underwriters says: 


frames. 


The C., B. & Q. building was much more worthy of 
the descriptive misnomer “fireproof” than many build- 
ings advertised as such. It was, comparatively speak- 
ing, a well-constructed building, and it had what 
many office buildings in this, as well as other cities, 
have not, viz., enclosures around all floor openings 
sufficiently substantial probably to have stopped a fire 
originating on any one floor, from spreading to an- 
other floor. Taking it as it was, and giving it credit 
for all of its good points, the fact remains that it was 
a poor excuse for housing records that will cost mil- 
lions to replace. 
expected to do. 

Are there many people who are putting all their 
eggs in one basket? Are there some who have a very 
much mistaken idea of what a fire-resistive building is, 
or is it true that they are more familiar with what it 
is not and mistake one for the other? 
that there are any who fancy that their goods are 


It did not do what evidently it was 


Is it possible 


immune from fire because contained in one of these 
buildings? If there are any such, here is a very 
good example of how a good building not only did not 
protect its contents, but contributed to a considerable 
extent in its destruction—and in this respect it is not 
exceptional. 

The loss is also regarded as a strong argument 
for rent and rental value insurance. The own- 
ers of the manufacturing buildings which were 
completely destroyed could have protected them- 
selves against the loss of rents from their ten- 
ants. Under existing building conditions in Chi- 
cago, with strikes multiplied, that income may 
be lost for a year or more, but with high taxes 
running right along. The C, B. & Q. was 
forced to rent quarters all over the city to 
house its staff while the building is being made 
tenantable, and this expense also could have 
been covered by rental insurance at a very low 
rate 


Investigating Loss of Maria Borgis 
During the past few months marine under- 
writers have been confronted with an unusual 
number of claims for damages to sailing vessels. 
Some of these claims have not been accom- 
panied with satisfactory explanations of the 


a 


alleged causes, and investigations have been 
started in some cases by the insurance compa- 
nies. Circumstances attending the sinking of 
the vessel Maria Borgis at Newport News on 
March 27 are said to have been sufficient to 


warrant an inquisition. The vessel was loaded 
with coal, and covered in this market. One 
underwriting concern has refused to pay a 
claim of about $35,000, its share of coverage on 
the cargo, until investigation satisfies the in- 
surer that the loss comes within the scope and 
provisions of the policy. 

“Many losses of a comparatively small char- 
acter are settled immediately,” said an. under- 
writer, “rather than to go to the trouble and 
expense of an investigation, but when they 
amount to such a sum as that demanded by the 
owners of the Maria Borgis, we must exercise 
precaution before settlement can be made. Just 
at present a number of claims are coming in 
for losses sustained at Havana, Cuba, more 
than a year ago. These claims will have to be 
looked into before adjustment can be made.” 


KANSAS DEPARTMENT GATHERING 
MATERIAL 


Asks Companies for Data on Expenses 
During Last Five Years 

ToreKA, Kan., April 18—Frank L. Travis, 
Superintendent of Insurance, has asked all of 
the fire companies involved in the suit to set 
aside the ‘rate order of January 29 to furnish 
a statement of the underwriting expenses of 
the companies in Kansas and for the entire 
company business for each of the past five years. 
The Insurance Department has been gathering 
a large amount of material to be used in the 
presentation of the State’s side of the case 
when it is heard later. The State expects 
to be ready for the trial at that time, although 
it has had to ask for delays in order to prepare 
for the trial of the injunction proceedings. 
The entire force of the Insurance Department, 
working under the direction of a special as- 
sistant attorney-general, has been working on 
the annual statements of the companies and 
developing the material to be presented to the 
court when the case comes up for trial on the 
final hearing. 


Two Stock Companies Enter Mississippi 

During the past week two additional stock 
fire companies have entered Mississippi for 
business. They are the Ohio Valley of 
Paducah, Ky., and the Union of Indianapolis. 
Shelby S. Steele of Greenwood will be general 
agent in the State for both. Mr. Steele has 
been in the fire insurance business in the State 
for a number of years, and up to the time the 
anti-compact suit was filed, had one of the 
largest and most prosperous local agencies in the 
delta section of Mississippi. 

W. D. Mounger, secretary of the Missis- 
sippi Fire, advises that his company has signed 
a treaty with the Ohio Valley to take care of 
some of its excess lines. Mr. Mounger is very 
much pleased over the deal. He confirmed as 
true the rumor that the Atlantic Mutual had 
taken away some of the Mississippi’s lines and 
given them to the Bankers and Merchants. 








Denies Compensation Benefits to Christian 
Scientist’s Widow 


Mapison, Wis., April 22—That the benefits 
of the Workmens Compensation Act cannot be 
awarded to the widow of an injured employee 
who was a believer in Christian Science and 
Science treatment and re- 


medical and 


received Christian 
fused to submit to competent 
surgical treatment and died because of his fail- 
ure to submit to medical and surgical treatment, 
is the decision of the Industrial Commission 
of Wisconsin in the case of Anna Miller vs. 
Milwaukee Brush Manufacturing Company 
handed down today. 

The case came before the commission upon 
the application of Anna Miller of 834 Thirty- 
second street, Milwaukee. In her application she 
recites the fact that her husband died as the 
result of an injury sustained on December 16, 
1921, when a box scraped his shin, causing blood 
poisoning which resulted in his death. In its 
findings of fact, the commission finds that Ferdi- 
nand Miller was injured on December 16, 1921, 
and that the employer did not have notice of 
the injury until January 3, 1922, at which time 
the employer sent a competent surgeon to the 
home of the injured man and this surgeon ad- 
vised the injured that he was there to give 
him such medical, surgical and hospital treat- 
ment as might be necessary to cure him from 
the effects of his injury. The injured stated 
that he was receiving Christian Science treat- 
ment and that he did not care to receive 
medical, and surgical treatment. Some days 
later the physician selected by the employer 
again visited the injured at his home and dis- 
covered that blood poisoning had set in and 
again urged the injured to permit him to give 
him treatment which would stop the infection. 
The injured could not be induced to submit to 
medical and surgical treatment and died on 
lKebruary 8, 1922. 

In a memorandum attached to the tindings 
of fact and decision, the commission 
“the compensation law in I919 was amended by 
the legislature making the employer liable for 
Christian Science treatment in lieu of medical 
treatment, medicines, and medical supplies in 
all cases where the employer had not theretofore 
elected not to be subject to the provision for 
Christian Science treatment. It does not appear, 
however, that the employer in this case had any 
notice prior to January 3, 1922, and that there 
is no liability on the part of the employer for 
incurred for such Christian Science 
treatment. 

“The question presented to the commission for 
decision in this case is whether or not the 
widow, because of the refusal of her husband 
to accept surgical treatment, is to be barred 
from obtaining death benefit because of her 
husband’s death. The commission is of the 
opinion that if the injured man had accepted 
surgical treatment when the offer of it was 
made after the employer had notice of the in- 
jury, that he would not have died and that he 
would have entirely recovered from his injury 
with no permanent disability remaining.” 
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FEDERATION PROGRAM 


Harrisburg Meeting to Provide Busy 
Sessions 








THOMAS B. DONALDSON A SPEAKER 





Program Includes Also Senator Pepper 
and Mayor Hovetter 


A well-arranged program has been prepared 
for the ninth annual convention of the Insur- 
ance Federation of Pennsylvania, to be held at 
the Penn-Harris hotel, Harrisburg, Pa., May 
4 and 5. 

The first session of the convention will take 
place Thursday morning with the annual ad- 
dress of President James C. Murray of the 
Pennsylvania Federation. Other speakers at 
the session include the Hon. George A. Hovet- 
ter, Mayor of Harrisburg; the Hon. James C. 
Norton, Senator from Berks county, Pa., and 
Elwood Hoot, secretary of the Pennsylvania 
State Association of Mutual Fire Insurance 
Companies, who is on the program to speak on 
“The Relations of the Mutual Insurance Com- 
pany to the Insurance Federation.” Jacob H. 
Lahm of Hazelton, Pa., and H. H. Smith of 
the Secretary Credit Bureau, Philadelphia, com- 
plete the first session. 

In the evening meeting, Insurance Commis- 
sioner Thomas B. Donaldson of Pennsylvania 
will speak on “Plans of the Insurance Depart- 
ment of Pennsylvania” and “County Advisory 
Boards.” 

The Friday morning session will be called to 
order by S. H. Pool, vice-president of the In- 
surance Federation of Pennsylvania and the 
speakers will include: Philip C. Powers, presi- 
dent of the Insurance Federation of America; 
Alvin D. Beyer, a general insurance agent; 
Frank D. Burdsall, Philadelphia, president of 
the Surety Underwriters Association of the City 
of Philadelphia; A. C. McClean, and J. W. 
Howard of Pittsburgh, director of the school 
of insurance, University of Pittsburgh. 

The final session of the convention in the 
afternoon will be devoted for the most part to 
the reading of reports and the election and in- 
stailation of officers and directors. 

In the evening there will be the annual ban- 
quet with the president-elect of the Insurance 
Federation of Pennsylvania as _ toastmaster. 
Thomas B. Donaldson and the Hon. George W. 
Pepper, United States Senator from Penn- 
sylvania, are to be the speakers. 


Appoints S. E. Turner 

LittLtE Rock, Ark., April 17.—J. J. Harri- 
son, vice-president of the Home Life and Ac- 
cident Company, announced the appointment of 
S. E. Turner of Muskogee, Okla., as a field 
supervisor for Arkansas. Mr. Turner has had 
eighteen years in the life insurance business and 
until recently was agency director of the Na- 
tional Reserve Life of Topeka, Kan. He has 
wide acquaintance in Northwest Arkansas and 
will devote most of his time to that field after 
the completion of an intensive campaign in 
Little Rock. 
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Thursday 


Northern’s Surplus at Highest Point 

Although the Northern Insurance Company 
of Moscow, Russia, has been doing business i. 
the United States for many years, the Surplys 
of its United States branch at the end of 921 
was larger than at any previous time in its his. 
tory, having been $660,133. The American 
branch of the Northern has now pretty well 
cleared its books of risks, having an unearned 
premium reserve, on January 1, 1922, of only 
$13,130, while its total assets in the United 
States were $703,105. It is evident that the 
United States branch is well equipped with 
free assets to engage more heavily than previ- 
ously in the reinsurance business in this coyp. 
try, and the managers of the United States 
branch, Fester, Fothergill & Hartung, of Ney 
York, who represent other strong foreign te. 
insurance companies, will doubtless seize upon a 
propitious time to place the company upon an 
active basis in this country. The firm named 
are well and widely known for their successful 
administration of the American affairs of vari. 
ous reinsurance companies, and enjoy the con- 
fidence of the managers of American companies, 





Detector Meters Opposed 

ProvipeNce, R. I., April 24.—Insurance 
firms in this city are opposing the plan of the 
water commission here to attach detector meters 
to all sprinkler systems and other fire connec- 
tions in the city of Providence. The officials 
of the insurance firms say that, far from ac- 
complishing the purpose for which the water 
commission is contemplating, the installation of 
the meters would increase the burden of prop- 
erty owners, would involve an outlay of more 
than $600,000, and would bring no additional 
funds to the city treasurer. 

At a recent meeting of representatives of 
seven stock and mutual fire insurance companies 
held in this city, every corporation was pledged 
to assist the city in detecting unlawful use of 
water systems installed for fire-fighting pur- 
poses. 


The next convention of the Indiana Firemens 
Association will be held at Indianapolis, July 18, 19 
and 20. An elaborate program, including a field day, 
has heen prepared. 





JOHN J. McINTYRE 


(Formerly Chief Adjuster, Equi- 
table Life Assurance Society) 


Announces the Opening 
of His Office 
in the 
Woolworth Building 
Telephone Barclay 3554 


and 


Solicits Detective and Investigat- 
ing work of the better grade for 4 
few select clients. 


LICENSED AND BONDED 
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COMPENSATION CHANGES 


Miller Explains Bill of 
Senator Knight 


PROVIDES NEEDED REVISION, HE SAYS 


Governor 


Measure Eliminates Sixty-Day Limitation 
for Medical Treatment of Injured 


Avpany, N. Y., April 24.—In signing the 
hill of Senator Knight recently, amending gen- 
erally the Workmens Compensation Law, as 
recommended by the joint legislative commit- 
tee on labor, Governor Miller filed the follow- 
ing memorandum : 

“This bill contains a complete revision of the 
Workmens Compensation Law, the need for 
which has been apparent for a long time. 
Eight years of administration of the law and 
many court decisions, interpreting the law, 
have developed needed changes to make the law 
more workable and effective. Not only does this 
ill clarify some of the old provisions of the 
law, but it contains substantive changes of the 
first importance. 

“Among other commendable changes might 
be noted the elimination of the sixty-day limita- 
tin for medical treatment of injured work- 
men, and a requirement that the employer 
furnish his injured employee medical care and 
treatment for as long a time as the nature of 
the injury requires. At the same time the em- 
ployer is protected by requiring every physician 
to report to the employer the facts as to the na- 
ture of the injury and treatment within twenty 
days. 

“Definite provision is also made for the pay- 
ment of compensation for one hundred and fifty 
weeks for loss of hearing. Heretofore, loss of 
hearing was not provided for in the law. 

“The list of occupational diseases included in 
the law has been enlarged by the addition of 
various diseases not heretofore covered, and 
the procedure in relation to proving a claim for 
an occupational been greatly 
simplified. 

“Failure to insure the compensation of em- 
ployees is definitely defined to be punishable by 
a fine of $500, or by imprisonment for a year, 
and the procedure for compelling employers to 
insure is greatly simplified. 

“Great difficulty has been experienced in the 
past in prosecuting non-insured employers, due 
to the inability of the enforcing authority to 
obtain proof that would stand in court of such 
non-insurance. This bill provides that the Com- 
missioner may require any employer to file with 
him a statement with regard to his insurance, 
and failure to file such information within ten 
days shall be deemed presumptive evidence that 
the employer has not complied with the law. 
Upon any subsequent prosecution, therefore, the 
burden of proof is on the employer to show 
that he is insured rather than upon the depart- 
ment to prove that he is not insured. This pro- 


disease has 


vision should result in more effective measures 
‘0 prevent the evil of uninsurance than any 
other provision that has yet been devised. 

“One of the most important amendments is 
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that one which makes it impossible for an in- 
surance company that has accepted a premium 
for insuring under the compensation law to 
later deny liability on the ground that the em- 
ployment is not under the compensation law. 
Innumerable instances have occurred where.-in- 
surance agents have prevailed upon employers 
to take out compensation insurance where, after 
an accident has occurred, the insurance com- 
pany defends on the ground that the employ- 
ment does not come within the compensation 
law. 
company cannot be too severely condemned, and 


Such action on the part of an insurance 


this amendment will absolutely stop such tech- 
nical defenses. 

“Another important amendment is that which 
places upon a contractor the liability for the 
compensation for an injured employee of any 
sub-contractor unless the main contractor sees 
to it that the sub-contractor carries compensa- 
tion insurance. At the present time, if a sub- 
contractor is not insured, the main contractor 
although insured cannot be held liable for the 
compensation of such injured man, and the sub- 
contractor may prove to be irresponsible finan- 
cially and unable to pay the awards of com- 
pensation made against him. 

“The bill also provides that city authorities 
or any other public authorities who are re- 
quired to issue permits before building work, 
street openings, or other work is begun must 
require proof that the contractor doing the 
work for which the permit is to be issued has 
complied with the compensaticn law. 

“A very amendment is that 
which provides that, notwithstanding the gen- 
eral provisions of maritime law, employers and 


far-reaching 


employees engaged in maritime work may elect 
to come under the compensation law, authoriz- 
ing the Industrial Board to make awards of 
compensation in such cases and permitting the 
State Insurance Fund and other insurance car- 
riers to insure such liability. Since the decision 
of the United States Supreme Court holding 
that longshore and other forms of maritime em- 
plcyment did not come under the Workmens 
Compensation Law, great hardship has been en- 
tailed upon thousands of workers in those lines. 
Many of the employers as well as the workers 
are desirous of having their employment cov- 
ered under the Workmens Compensation law, 
and this amendment, it is believed, will oper- 
ate to bring relief to the very disturbed situa- 
tion among the shipping employees as well as 
among employees on the State Canal. 
“Fundamental changes are made in the law 
with respect to the State Insurance Fund. 
Obsolete and unworkable provisions have been 
amended and the State Fund will be permitted 
to pay its expenses directly out of its premium 
income, the same as any other insurance does 
and without the necessity of any appropriations 
out of the State Treasury. To insure against 
wastefulness or extravagance, it is provided that 
the State Board of Estimate and Control shall 
have the power to approve of such expendi- 
tures on quarterly estimates. There is a further 
provision in regard to the appointment by the 
Governor of an advisory committee of State 
Fund policyholders who shall have the right to 
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inquire into and advise in regard to all mat- 
ters pertaining to the fund; particularly with 
regard to rates, reserves and general manage- 


ment. Such a committee should disarm sus- 
picion that the State Fund is managed for 
political control and not for the best interests 
of its policyholders, and it is hoped will bring 
about the most cordial relaticns between the 
management and the employers insured in the 
fund. With its lower rates for compensation 
insurance, the State Fund should be in a posi- 
tion to write a much greater volume of the 
compensation insurance than it does, and it is 
my hope that by its effective competition it will 
become a great regulator of insurance rates 
in this field of compulsory insurance. 

“This bill was prepared by the Joint Com- 
mittee of the Legislature after conferences 
with the Industrial Commissioner and members 
of the Industrial Board, representatives of or- 
ganized labor, self-insured employers and em- 
ployers’ associations, as well as representatives 
of the various insurance companies. The bill 
has received the unqualified endorsement of all 
interests affected by the Workmens Compensa- 
tion Law.” a 
“Common Hazards” 

Under the above title, Geoffrey W. Wilkin- 
son, author of “Tire Re-Insurance,” has written, 
and Charles and Edwin Layton have published, 
a book of thirty-eight pages which deals, as its 
title indicates, with numerous fire hazards. It 
is primarily intended as an aid to candidates for 
the diploma issued by The Chartered Insurance 
Institute of Great Britain and Ireland. 

It deals with circumstances which may give 
rise to fires, or which tend to increase the loss 
caused by fire, or which increase the probability 
of fires occurring. There are five broad divi- 
sions of common hazards, as follows: Hazards 
Hazards of Heating; Construc- 
Hazards; Exposure Hazards; Miscel- 
laneous Hazards. Under these generally char- 
acteristic groups, the author has classified fifty- 
four different subjects, giving descriptions of 
the hazards and ways in which they may be 
The book also contains a series of 
seventeen test questions. “Common Hazards” 
may be procured through The Spectator Com- 
pany at $1.50 per copy. 


of Lighting; 
tional 


minimized. 


Hear Company Seeks to Enter Subsidiary 
Jackson, Miss., April 21.—General gossip in 
Jackson has it that one of the defendant 
companies in the anti-compact suit has proposed 
to Revenue Agent Robertson that it will bring 
into Mississippi one of its subsidiary com- 
panies not affected by the suit, if the revenue 
agent will agree not to garnish any agents’ 
balances which might arise out of transac- 
tions with the new company from this date 
forward, and that the company will be with- 
drawn as soon as the Mississippi Supreme 
Court decides the anti-compact suit. 
Liberty Underwriters Would Change Name 
The Liberty Underwriters, a corporation 
operating in Indianapolis, has applied to the 
Marion Circuit Court to have its name changed 
to All-States Underwriters, Incorporated. 




























WINDOW DISPLAYS 


Increase Your Premium Income 
Through Displays 


AETNA MAKES GOOD SUGGESTIONS 


Well Arranged Window Will Often Arouse 
Desire 

Insurance is a commodity that has to be soid; 
that is true, but it is only bought after a desire 
for it has been created. Window display ad- 
vertising is one of the means of arousing that 
protection instinct in a man’s mind. Therefore, 
the live-wire insurance office with ground floor 
space and show windows should not 
the advantage its location affords in reaching 
the public through direct advertising. An at- 
tractively arranged window display brings in 
business. This has been proved to the satisfac- 
tion of the many agents who have used it. It 
has remained for the AZtna Insurance Company 
of Hartford, however, to push the window dis- 
play advertising idea among its thousands of 
agents scattered broadcast over the country. 
The company has arranged a series of such 
displays which it furnishes upon request. 

A well-designed window display usually will 
not only get attention, but will frequently create 
interest and the first stepping stone to a sale— 
the desire. Merchants have not been slow in 
capitalizing the curiosity of the average man in 
the street, and an enterprising concern furnishes 
storekeepers with photographs of the latest 
news happening to be pasted in the show win- 
dows and attract the attention of the passer-by. 
If the picture of the wreckage caused by an 
explosion sells a couple of silk shirts, it is rea- 
sonable to suppose that it might be responsible 
for the desire to buy accident insurance. 

The automobile owner who passes the win- 
dow in the morning and again at night glanc- 
ing in the window and catching sight of the 
picture of an automobile crash that has been 
featured in the newspapers may start thinking 
about insurance. The display does not actually 
sell the man, but it will at least prepare his 
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mind for the time when the agent calls upon 
him with a proposition. 

Window display advertising was used effec- 
tively by a large bank on William street, which 
placed an attractive poster in its window im- 
mediately following the robbing of a number 
of safes of insurance companies in the financial 
district of New York city. The robbery oc- 
curred below the police deadline, and was used 
to the advantage of the bank in the advertise- 
ment which proclaimed that the strongest safes 
are like cardboard to the up-to-date cracksman, 
and that the best way to protect one’s valuables 
the use of a safety deposit vault, which 
actually costs but a few cents per day. This 
timeliness attracted a 


is by 


and its 
attention, and large crowds ac- 


advertisement 
great deal of 
tua!ly stood in front of the window until they 
were told to move on by the traffic officer at 
the corner. The insurance offices might also 
have made use of similar advertising for safe 
insurance, but they did not. 

Construction of the window display is an 
easy matter and requires only a very small ex- 
penditure. All that is actually required are 
some rolls of colored paper and some company 
advertising. Up-to-date news photographs can 
be had from any news picture service, or even 
your company might arrange to supply them 
It is a good idea to change the display 
will always 


to you. 
frequently, so that the window 
have the appearance of being new and timely. 
A window display that has been furnished to 
agents is shown in the accompanying illustra- 
tion. 


Complain to Western 
Bureau 


Cleveland Agents 


CLEVELAND, O., April 20.—Agents here have 
notified the Western Automobile Conference 
that one or two companies are failing to use 
the new forms and observe the revised rules 
relating to theft insurance. The conference 
has been requested to take the matter up with 
these companies, as no amount of argument 
has succeeded in bringing them around to the 
point of view taken by the better agents here. 
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HUGH LEWIS ON PROHIBITION 
Touches on Pros and Cons in Good Talk 
in England 

llugh Lewis, general manager of the Liver. 
pool and London and Globe Insurance Company, 
who recently returned to England after an ex. 
tended tour of the United States, gave a talk 
before a debating society upon the working oj 
the prohibition law in America. Mr. Lewis 
took a neutral position and skillfully brought 
out the pros and cons of the situation in this 
He declared that he thought that the 
law would never be-repealed. In concluding his 


country. 


address, Mr. Lewis said: 

Reverting again to the subject of prohibition, what. 
ever criticisms Americans themselves level at it (and 
it is their own affair), it is at least a fine moral effort 
at human betterment and indicates a rare willingness 
on the part of millions of moderate drinkers in the 
A. to sacrifice their own desires and habits to 
what they believe are the common interests of thei 


eS 


fellows and the well being of their country, 

It therefore, in my judgment, lies ill in the mouth of 
us Britishers (and I am not speaking as a teetotaller), 
degradation due largely to the 


with our slums and 


drink curse alone, and the millions that are wasted an- 
nually upon its indulgence, to pass vapid, cynical re. 
marks upon a great social experiment, which if su 
cessful—as I believe it will be—wili uplift the whole 


human race. 


A Strange Discovery 

An unusual discovery was made by an in- 
spector of the Travelers Insurance Company 
of Hartford recently while looking over a 
Detroit building. The owners of the premises 
carried liability insurance, and while the in- 
spector was “looking around,’ something led 
him to suspect that the handrail on a staircase 
leading to several basement stores was not as 
steadying an influence as it ought to be. Upon 
investigation, he found that a 220-volt feed 
wire had become short-circuited with the metal 
molding around the windows. This molding 
was directly connected with the handrails on 
the stairway. It was just charged waiting for 
somebody with wet shoes to come along. The 
inspector borrowed a testing set composed of 2 
piece of wire, an electric lamp, and a socket. 
He connected one terminal to the rail, the other 
to the metal tread on the stairs. The lam 
glowed as brightly as if it were on one of the 
electric signs down the street. When the it- 
spector saw the lamp light up in that manner, 
he knew something was wrong. Two hundred 
and twenty volts is more than enough to send 
a man with a weak heart to the place where le 
doesn’t have to worry about income tax ft 
turns! He reported to the owner of the build- 
ing, and the owner took steps to have the cot 
dition corrected. 


Compensation Claims Mostly by 
Americans 

Nearly two-thirds of the persons injured i 
accidents reported to the Workmen’s Compens 
tion Bureau for 1921 were citizens of the United 
States. There were 140,197 accidents reported 
last year. Of this number 88,550 were citizets 
while 48,618 were foreign-born residents of thi 
country. Of this total 3029 persons did not give 
their nationality. Italians comprise the large 
single group. 
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Record of Lloyds Plate Glass 


Insurance Company 


Fine 


For forty years the Lloyds Plate Glass In- 
wrance Company of New York has been fur- 
rishing reliable indemnity against the destruc- 
ti of plate glass. In recent years it has 
lurgely increased the volume of its business 
aud its underwriting operations were particu- 
larly successful during the year 1921. 

It is now announced that the company has 
declared a stock dividend of $250,000, increas- 
ing its capital to $500,000. This action was 
well warranted by the increase in value of the 
building previously owned by the company, and 
which was sold in December, 1920. The corner 
property at No. 63 William street, New York, 
was purchased in 1889, and the adjoining prop- 
ety, No. 61 William street, was acquired in 
December, 1893. The two together, including 
etain important improvements, cost the 
Lloyds Plate Glass Insurance Company about 
$250,000, while the price received by the com- 
pany in 1920 was $600,000, yielding a profit of 
$350,000. Of this sum the company has now 
capitalized $250,c00, leaving $100,000 of the real 
state profit in surplus. An amount exceeding 
the entire present capital of the company 
$00,000) is invested in United States Liberty 
honds, Victory loan notes, and certificates of 
idebtedness, these securities held by the com- 
pany being valued at over $600,000 and return- 
mga good rate of interest. 

On the basis of its December 31, 1921, state- 
ment, the company has $1,738,064 of assets and 
‘surplus as to policyholders of $805,134. Last 
jar the company's net premiums written ag- 
sregated $1,145,719. Its unearned premium re- 
‘ve now is about $600,000. 

The Lloyds Plate Glass Insurance Company 
Conhines its operations, as its title indicates, to 
ie Msurance of plate glass. It is licensed in all 
the States and territories except Alaska, 
szma, Mississippi, Oklahoma, South Dakota, 
“otto Rico and Philippine Islands, and is also 








‘0 :: . . ~ 
onducting business in Canada. Its statement to 
Ne Canadian Insurance Department showed a 


Twisters ArE Stitt With Us. Tue Picture Asove SHows WrecKAGE Causep By a HicH 
Winp aT DaLtas, TEx., WHiIcH Causep DAMAGE ESTIMATED AT 
$1,000,000 AND THE Loss oF TWELVE LIVES 


successful year in that country last year. 

This year the Lloyds Plate Glass Insurance 
Company is celebrating its fortieth anniversary. 
President William T. 
the company for the first eleven years of its 


Woods was secretary of 


corporate existence, and was elected president 
twenty-nine years ago and has well filled that 
responsible office ever since, having devoted his 
undivided service to the welfare of the com- 
pany during the entire period of four decades. 
Charles E. W. the com- 
pany’s secretary and treasurer for many years, 


Chambers has been 


and Robert K. Meneely is its assistant secre- 
tary. The board of directors is made up of 
William T. Woods, William A. Nash, Henry B. 
Hall, Alfred B. Hall, Joseph L. White, Fred- 
eric J. Middlebrook, Samoel T. Brown, John F. 
Huntsman, Jr., Charles G. Smith, S. A. Warner 
Baltazzi, Russell E. Prentiss, Rudolph O. Hau- 
bold, and George W. Burchell. 

The company is widely known and respected 
for its enterprise and equitable methods, and 
has an_ excellent plant extending 
throughout the country. 


agency 


Bankers & Merchants Treaties With 
Mutual Cancelled 

Jackson, Miss., April 25.—Local agents at 

Miss., that officers of the re- 


Jackson, state 





PAUL L. HAID OUT 





Resigns From Continental to Join 
Marsh & McLennan 


CHANGE SURPRISES STREET 


Will Hold Position of Assistant United 
States Manager of Union of Canton 

Paul L. Haid, vice-president of the Conti- 
nental Insurance Company of New York, last 
week tendered his resignation to Henry Evans, 
chairman of the board of directors, and an- 
nounced that on June 1 he would become asso- 
ciated with the firm of Marsh & McLennan. 
Mr. Haid will be located at Chicago and will 
have the title of assistant United States man- 
ager of the Union Insurance Society of Canton 
and the World Auxiliary. Mr. Haid will also 
take an active part in the development of the 
brokerage and general business of the firm. 

Mr. Haid is one of the young men in the 
insurance business who has reached the ranks 
of an executive and is looked upon in insurance 
circles as possessing marked ability. He is 
under thirty-five and has held several positions 
of great responsibility, always showing himself 
equal to the tasks imposed upon him. 

Mr. Haid is a native of Newcastle, Pa., and 
began his insurance career at Pittsburgh, Pa. 
He recently resigned as president of the Farm- 
ers Insurance Company of Cedar Rapids and 
became vice-president of the Continental In- 
surance Company. 








cently organized Bankers and Merchants Fire 
declared to them emphatically that all re-insur- 
ance treaties with mutuals have been cancelled, 
and henceforward the company will place its 
excess only with stock companies. While such 
a move may at least temporarily hamper the 
new company, it is believed that the step is one 
in the right direction, and that it will pay in 
the long run. A few companies not affected by 
the anti-compact litigation are entering Mis- 
sissippi, two having been admitted ten days 
ago. Gradually the Bankers and Merchants 
will be enabled to enlarge its facilities. The 
statement that the treaties with the mutuals had 
been cancelled is most pleasing to the local 
agents, who have no love for the mutuals under 
ordinary circumstances, 
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RADIO PHONES 


Recommendations to Reduce Fire 


Hazard 
DANGER OF LIGHTNING 


Prediction Made That Radios Will Some 
Day Be Used for Fire Alarms 


By Wa ter O. LINCOLN 


The national indoor sport at the present time 
is “listening in.” To what extent this craze 
will grow, we are at a loss to know. Suffice to 
say, that with the broadcasting of music, lec- 
tures, bed-time stock quotations, 
weather reports, etc., the public flocked to the 
radio. Overnight, dealers, wholesalers and 
manufacturers of radio outfits have sprung up 
to satisfy the demand for material and outfits. 
As usual, the amateur is being stung by un- 
scrupulous dealers, who sell all kinds of in- 
ferior, junky and unsafe parts to them. 

Equipments are being hastily assembled by 
enthusiastic but inexperienced amateurs, whose 
main object in life at present is to be able to 
hear sometiing through the air at the earliest 
possible moment, giving little heed or thought 
to the safety of the building in which they re- 
side or which they possibly own. 

The general public is not interested in the 
sending sets because a government license must 
be obtained to operate such, and so all the agi- 
tation is about the receiving sets. Fire under- 
writers are free to admit that the rules now in 
force are based on probable or possible fire 
hazards rather than actual experience, except 
those based on known principles of electrical 
hazards, including lightning. With the coming 
of summer, with its usual lightning disturbances, 
we shall have more complete data on which te 
base our rules. 

Some wireless experts claim that aerials do 
not attract lightning, in which case this hazard 
would be removed. However, it is safest to 
abide by the opinions and rules of the under- 
writers, because if anything does go wrong 
they are the ones you will look to for reim- 
bursement. 

If all the wires of the apparatus are inside 
the building, practically no hazard is introduced 
and usually no approval by the Board of Under- 
writers is required, unless it is connected to the 
house lighting circuit; but with the outside 
antenna, trouble seems bound to ensue unless 
properly installed. 

Our national fire waste indicates that care- 
lessness and disregard of common-sense prin- 
ciples are the causes of most fires. So it will 
be, no doubt, with the radio-phone. During the 
vacation season, long visits from home and 
during thunder and lightning storms the care- 
less radio-fan will forget to shut off the ap- 
paratus and have the antenna lead directly con- 
nected to the ground wire, which can be done 
by pulling the outside switch. 

A certificate of approval should be cbtained 
from the local Board of Underwriters if there 
are any outside aerials or antennae, because if 


stories, 
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the apparatus dogs not conform with the elec- 
trical code, an additional charge in the rate of 
the premises may be imposed. Furthermore, 
underwriters are at a loss as to whether or not 
these sets constitute an increase of hazard, but 
it is best to play safe and have your policies 
endorsed and also secure a certificate of ap- 
proval from the Board of Underwriters. 

The practical application of the radio as a 
life-savings means has been demonstrated, and 
Chief Kenlon of the New York fire department 
predicts that in the near future there will be 
radios located on the roofs of buildings, by 
which method fire alarms will be transmitted. 


SENDING EQuipMENTS 


For regulations governing radio sending 


equipments, see rule 86, 1920 National Elec- 
trical Code. 
RECEIVING [EQUIPMENTS 
Where the antenna is entirely within the 
building, the fire hazard due to radio signaling 
“receiving” only is relatively 


apparatus for 


small, and its installation requires 


Thursday 


NO special 


safeguards unless current is taken from the 


light or power circuit. 


The following requirements covering radio 


receiving equipments employing a 
should be observed: 


erial wires 


I. The aerial wires should be protected by 


a lightning arrester of approved t 


ype located 


outside of the building and enclosed in Suitable 


housing. One side of such lightni 


Ng arrester 


shall be connected directly to the antenna lead 


before the latter enters the buildi 


1g, and the 


other side of the arrester shall connect to the 
outside ground wire; this outside ground Wire 


leading from the arrester to the ea 
tion is in addition to and should in 
confused with the service ground 
nected to the receiving instrument. 
ommended that an approved single 


rth connec. 
no way be 
wire con- 
It is ree. 
pole knife 


switch be installed outside the building in paral. 
lel with the lightning arrester, in order to 


‘ 


the 
use, 


directly “ground” 


paratus is not in 


lightning storms. 


aerial when the ap- 
and especially during 


STaridard for 
RADIO PHONE RECEWING SETS 
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> Where the conductor leading from the 
antenna to the receiving instrument does not 
exceed in conductivity a No. 12 B&S gage 
copper wire, the ground conductor may be No. 8 
copper wire or equivalent. ; This ground wire 
should be carried outside of the building in as 
direct a line as possible to the earth. | In case 
a satisfactory ground cannot be obtained out- 
side of the building, the ground wire may be 
brought into the basement or cellar and con- 
nected in an approved manner to the nearest 
gvailable water pipe. This ground wire must 
not be connected to gas pipe. Where the ground 
wire is brought into the building, it should be 
protected from contact with woodwork by a 
continuous porcelain tube. 
3, All wireless installations for “sending” 
and all “receiving” installations having outside 
exposed aerial lines (antenna) for “receiving” 
or having connection with a light or power 
circuit, should be approved by certilicate from 


the Board. 


Expect Fight on Reciprocal Bill 

One of the hardest-fought battles of the 
legislative year will be staged when the com- 
mittee on ways and means hears the fire re- 
ciprocal bill which was referred to that com- 
mittee after its first reading in the House last 
week. The bill, originally House Bill 907, was 
amended and reported favorably out of the 
committee on insurance as House Bill 1586 by 
a vote of eight to seven. 

Opponents of the measure are now marshal- 
ling their forces and are prepared to fight it on 
the floor of the House in the event of its re- 
ceiving favorable review by the committee on 
ways and means. The Boston Board of Fire 
Underwriters at a special meeting called late 
last week by President Alfred Davenport voted 
to instruct its attorney, Claude L. Allen, to ap- 
pear before the committee to voice the board’s 
objection. Mr. Allen will also record the Na- 
tional Board as being opposed to the bill or to 
any substitute that may be offered. 

The Massachusetts Association of Insurance 
Agents has issued a pamphlet setting forth in 
detail an explanation of reciprocal insurance 
and reasons why the fire reciprocal measure 
should be defeated. The pamphlet stresses the 
point that the casualty reciprocal bill which 
was heard by the committee on insurance at 
the same time the fire reciprocal bill was heard 
was unanimously rejected by the committee. 

Proponents of both bills retained Charles H. 
Innes again this year as their attorney. Mr. 
Innes is one of the leaders of the Republican 
party in Massachusetts, and it is known that 
powerful political pressure is being brought to 
put the fire reciprocal bill across. “One bill at 
a time” has become the slogan of those inter- 
ested in reciprocal insurance, according to a 
political observer on Beacon Hill who has been 
Watching developments. 

The fight will come on the floor of the 
House. Both sides are lining up their forces, 
and the reciprocals are already claiming to have 
cnough votes to win. It is stated by one mem- 
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W. E. TUTTLE FOR 
GOVERNOR 





Says He Will Be Candidate for New 
Jersey Office 





ANNOUNCEMENT EXPECTED SHORTLY 





Has Been Prominent in Democratic State 
Politics for Many Years 


TreNTON, N. J., April 22.—William FE. Tuttle, 
Jr., State Banking and Insurance Commissioner, 
former member of Congress, and a resident of 
Union county, ,admitted at the State House 
yesterday that he would be a candidate for 
Democratic Governor of New Jersey. Within 
the next two weeks there will be an announce- 
ment from Mr. Tuttle on the matter. He de- 
clared that, as it was the custom for a candidate 
to make a formal statement on his candidacy, 
he would adhere to the practice of the 
past. This action of the Commissioner indi- 


ber of the committee on insurance who fought 
both bills to a finish, however, that the seven 
who voted against reporting favorably would 
renew their fight when the bill is returned from 
the ways and means committee. 


cates that he is the selection of Mayor Frank 
Hague of Jersey City and other State Demo- 
cratic leaders as the companion in the fall pri- 
mary battle with Governor Edward I. Edwards 
of Jersey City for United States Senator on 
the Democratic ticket. It is the opinion of the 
leaders in the ranks of State Democracy that 
a good move has been made in obtaining Mr. 
Tuttle as the candidate for gubernatorial hon- 
ors, Owing to the fact that Senator William N. 
Runyon, who will be the Republican candidate 
for Governor, also comes from Union. Mr. 
Tuttle's home is in Westfield, while that of 
Mr. Runyon is in Plainfield. 

Commissioner Tuttle has been active in politics for 
He is now fifty-one years old and is of 
a likable and congenial type of public official. He was 
elected to the House of Representatives from the Fifth 
Congressional District in 1910, re-elected in 1912, and 
although leading his ticket by large margins, was the 
unsuccessful candidate of the Democratic party for 
Congress in 1914 and 1916. From 1918 to 1921, Mr. 
Tuttle was one of the members of the New Jersey 
Beard of Conservation and Development. On January 
17, 1921, he was named Banking and Insurance Com- 
missioner by Governor Edwards as the successor of 
George E. LaMonte of Bound Brook, also a Democrat. 


many years. 


Benjamin Rush, president of the Insurance Com- 
North America, will “The Under- 
writer’s View” at the Ninth National Foreign Trade 
Convention to be held at Philadelphia, May 10 to 12. 


pany of present 
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Farm Mortgages Are Profitable 


Provided, of course, you keep the cost of handling them at 


Despite your efforts to reduce it, re-examination of abstracts 
and other investigations impose a heavy burden on your legal 


This expense is lessened if you use our 


Title Insurance Policies on your 
Farm Mortgage Loans 
We insure titles anywhere in the United States. 


Ask for Our Special Booklet T. S. 


; NEW YORK 
‘ee! TITLE AND MORTGAGE 
COMPANY 


135 Broadway, New York 
Capital, Surplus and Undivided Profits more than 


American Trust Company 


$5,000,000 
Affiliated with the 




















“SECURE AS THE BEDROCK OF 


NEW YORK” 
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NORTHERN CHANGES 


J. C. Corbet Resigns as Western 
Department Manager 


HENRY D. LEWIS TO SUCCEED HIM 


Louis W. Grupe and Tom E. Earp Assistant 
Managers 


The Northern Assurance Company, Limited, 
of London announces the retirement on June 30 
next of J. C. Corbet of Chicago, at present the 
manager of its Western department. 

Mr. Corbet joined the service of the Northern 
as assistant manager in December, 1901, holding 
that position until January 1, 1916, when, on 
the death of Gerald H. Lermit, he succeeded to 
his present important position. 

Mr. Corbet’s career in fire insurance has been 
practically unbroken, dating back to his first 
New York city 
1884 he 
Man- 


company in its 


employment as a boy in a 
broker’s office. As a young 
joined the ranks of the Lancashire of 
chester, Eng., that 
Eastern office as special agent for the New 
England States, as deputy United States man- 
ager at New York, and later as assistant man- 
ager in its Western department at Chicago, 
coming to the Northern on the retirement of the 
Lancashire from the United States. 

In quite the early days of his association with 
the Northern the conflagration at San Fran- 
cisco occurred, and Mr. Corbet was chosen to 
go to that city to superintend the adjustment of 
the losses on behalf of the company. This work 
he carried out to the credit of the company and 
himself, and to the general satisfaction of the 
claimants, having to his credit also the distinc- 
tion of being appointed one of the general ad- 
justment committee, and later one of the “Com- 
mittee of Five,’ which was composed of the 
country’s ablest underwriters and controlled the 
adjustment of the losses of thirty-five of the 
leading companies. 


man in 


serving 
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During his long and honorabie career he has 
won the respect and esteem of the whole of the 
insurance fraternity of America, as well as, 
emphatically, that of the company’s general 
management and staff in London, with whom he 
had the opportunity of extending his acquain- 
tance during a visit to London in the summer of 
1921. 

He takes with him on his retirement the very 
best wishes of everyone connected with the 
company and the fraternity generally for his 
welfare, and the hope that he may be spared 
for many years in which to enjoy the retiring 
allowance which has been granted to him by 
the directors in recognition of the very faithful 
and valuable services which he has rendered to 
the company at all times and in every position 
he has occupied. 

In succession to the managerial position, the 
directors of the company announce the appoint- 
ment from July 1, 1922, of Henry D. Lewis, 
the present assistant manager. Mr. 
tered the insurance business in 1890 with the 
United States the Manchester of 
England, under Manager W. W. Dudley, con- 
tinuing under the management of T. W. Hustis 
until September, 1904, when, upon the amal- 
gamation of the Manchester with the Atlas As- 


Lewis en- 


branch of 


surance Company, he entered the service of the 
Cravens & Kelly general agency at Houston, 
Tex., as office manager, and resigned that posi- 
tion to join the Northern ranks as chief ac- 
countant and office manager in May, 1905. Upon 
the appointment of Mr. Corbet to the manage- 
ment of the Northern in January, 1916, Mr. 
Lewis succeeded to the post of assistant man- 
ager, which position he has filled to the com- 
plete satisfaction of the company. His long and 
varied experience in the business fully qualifies 
him to fill the important position for which he 
has been selected. 

Announcement is made also of the appoint- 
ment from July 1, 1922, as assistant managers 
of Louis W. Grupe and Tom E. Earp. 

Mr. Grupe is a veteran in the service of the 
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Northern, having joined the staff of 
Northwestern department under Manager W 
D. Crook in 1893, and after filling the ply 
of examiner for several years he was soil, 
in November, 1907, as special agent for 4 
State of Indiana. In April, 1920, Mr. Cry 
was called in to the Chicago office to tii 6 
position of superintendent of agencies, He : 
exceptionally well qualified, through his i 
experience in both office and field, to {if th 
requirements of his new position. } 
Mr. Earp has served the company in the field 
since June, 1919, as special agent for the Stats 
of Oklahoma and New Mexico. His experienc: 
dates back to his connection in 1906 with th 
Roberts-Bonner Company, local agents at Ard 
more, Okla., where he remained until March 
1910, when he was appointed special agent b 
the Hamburg-Bremen Fire for Oklahoma, Ar. 
kansas and Kansas. Mr. Earp retained thi 
position until April 30, 1917, when he resigne( 
to enter the First Officers Training Camp » 
Fort Logan H. Boots, Little Rock, Ark. 


the oj 
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Compensation Benefits Compared 


The Spectator Company, 135 William street, Ne 
York, has published “Tables of Comparative Benefi 
of Various Compensation Laws.” This publicatig 
was compiled by Stanley L. Otis, who has been ides 
tified with workmen’s compensation insurance for man 
years (formerly with the Insurance Federation of Ne 
York and now director, Bureau of Workmens Cor 
pensation of the State of New York Department ¢ 
Labor). It should fill a long-felt want in that it sum 
marizes in the most convenient and condensed for 
the benefits to be derived under the various compens 
It has been thoroughly revised ani 
brought up to date. The price is $1 a copy. Th 
arrangement is entirely different from that found it 
synopses of the compensation laws, as_ benefits fi 
“death,” “permanent total,’ ‘‘dismemberment,” ¢ 
are treated each by itself.—Underwriters ‘Report. 


tion State laws. 








-—Fire Insurance in Michigan for Ten Years, endix 
Dec. 31, 1921, has been issued by the Indicator Pu: 
lishing Company. It contains the risks written, pr 
miums received and losses incurred by each compat) 
yearly, with ratios, showing also rank of each compaty 








INSURANCE STOCK QUOTATIONS 


The table below was corrected for THE SpEcTATOR by the firm of Noble 


& Corwin, New York, who make a specialty of this class of securities. 


New York and Hartford Casualty and Surety Stocks 





Capital 

(000 Omitted) Bid 
JEtna Casualty and Surety..... 2,000 300 
EE ans ona ais 5 cn w eis 5,000 590 
ee SU, eee eee *5.000 68 
Bond and Mortgage Guar. ........ 5,000 235 
Fidelity and Casualty ........ : 2.000 385 
Great Eastern Casualty........... 350 100 
Hartford Steam Boiler ........... 1,000 330 
ee Ae COS 6: eee 600 175 
TAWVOES DEOTIBARE oo wio6 ce scence 6,000 147 
Lawyers Title and Trust........... 4,000 140 
Lawyers Westchester M. and T..... 400 96 
Metropolitan Casualty ............ 200 Sate 
DRIER one ois 9-3 65.0.0 505.08 3 5.000 207 
New Amsterdam Casualty......... 71,250 29 
New York Plate Glass............. *300 ee 
New York Title and Mortgage..... 3.000 187 
Preferred Accident .......--++e00- 700 490 
Duties tcnar. aoe Test... .... 2.2.26. 6,000 343 
Travelers ...... Seti asta eiarossrcis 6,000 660 
United States Title Guaraney...... 625 70 
United States Casualty ........... 500 155 
Westchester Title and M........... 500 155 

* Par $50. + Par $25. t New stock 


B, 1 per cent extra January 1, 1919. 
5 per cent extra February 9, 1916. R, 


A, 2 per cent extra December 31, 1919. 
F, 1 per cent extra January 2, 1920. is. 
1 per cent extra July 1, 1920. 

All the above stocks have a par value of $100 except as otherwise noted. 


American Alliance 


Gity of New YOtKs:«.. 006+ 


Asked Dividend Rate CORSINENIAD ic cicecic + 00tnc 0% 
395 12 QJ Commonwealth ........... 
600 10 QJ 5 ex Fidelity-Phenix ....... ae 

70 ‘A 10 Oj Franklin Setar eit audvosbinol ites 
9049 16 OF 15 ASPENS TOM OMNG) s:sceln's 6 c'v.9 14-9 = 
405 24 OJ Globe and Rutgers......... 
125 3 oe PRNTIOOTY ose 6-30 osc 

BISOWOE oo ose s eissie wakes ac 

aes . 8 Hartford Fire .......-.-- 
155 10 OJ HOmMe cease se ee seer ecoere 
150 Merchants Fire, common .. 
100 4J&I Merchants Fire, preferred. 
140 10 Ifa National Liberty seeisrare avetere 
219 12 OF National MIRE. ese cese ces 
“30 12% Nia@ara ee eee e ee ee eee eee 
100 20 QI North River ........+--++- 
145 F&OJ Northern ..........++-++- 
510 B24 Mo acl sa *eimiorWia eine aia ass oialetel 
= se Standaed Pire o.c6s. oes 

80) C10QyJ Stuyvesant .......--..-+-- 
155 6 J&D 15 RHE DROB. ooo 0c b arses 
163 10 J&J WVCMECROMET a. c a:0evs var e 


*Par $50. f Par $25. 


34 


New York and Hartford Fire Insurance Stocks 


Aitna Insurance Company... 
Assurance Company of America.... 
Bankers and Shippers...... 


per cent April 30; 12 per cent July 31; 15 per cent September 380, 
per cent extra January, 1920. 
cent extra February and August; 1 per cent extra May and November. 

All the above stocks have a par value of $100 except as otherwi 









Capital April 25, 1922 
(000 Omitted) Bid Asked Dividend Ratt 
ere 5,000 435 445 240) 
Pate 1,000 260 28 6 OH 
200 95 am 7% Fel 
Ree: 1,000 150 200 odes: 
eee . 1,000 170 180 10J4 
See +10,000 69 78 20 Ja)’ 
jie ven 5,000 300 325 4 
Sere 2,500 580 600 40y8) 
AA +1,000 92 97 20 Mi 
ne £1,000 45 47 20 
See eee 700 1,200 Preis 80 Ju 
eee 10,000 245 252 140 
ae . *1,000 80 90 A600)! 
eee 4,000 350 360 1 
eaten 6,000 395 405 
Cae 300 300 350 95] 
eI 100 100 110 i 
Re ee oe *1,000 165 175 C 20)8! 
RE 2,000 425 435 LY 
ake *1,000 142 146 D2) 
ey aeca +2,000 35 45 1h 
pers . 500 102 wane , 
are ae: +400 45 60 1 
3,000 175 435 i 
a Dae *500 oe Pt 
Meas 700 60 75 D; 
Serie 91,400 45 50 fn 
nee £1,000 35 37 
tf 
t Par $10. {Par $20. A, 9 per cent January a 
1919. E, 


D, 5 per cent extra January, 
se noted. 
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Mare: | One time, when we were kids we watched the gardener, old 
gent byl BD pa Toby, build a new picket gate for the garden hedge. Finally 
eo ab it lay before us on the ground, square and true, and, we 
resignlf faa fe thought, finished. 
"amp 2 ; 

k. 














But Toby turned it over and began carefully to fit and mitre 
an X into the frame of it. We told him he was doing a lot 
red ‘li of work for nothing, because it was a nice enough gate already 


eet, Ne 
> Benefits 
ublicatio: 
ed || But old Toby said, “I’m going to hinge that gate to that post 


_— lad there, and its got to hang on, right there; if I don’t brace it 
tment with this X, it'll sag of its own weight,” and he winked at us 
ata sagely. 
compe 
" t What a lesson for an insurance man to recall in later years! 
ane | | An insurance company has to “hang on, right there,” and it 
nt,” cc AF mustn’t “sag.” And the built-in brace that makes this pos- 


we | sible is REINSURANCE. 


—in fact, a perfect one. 





Employers Indemnity 
Corporation 


E. G. TRIMBLE, President 


KANSAS CITY 


CHICAGO NEW YORK 
INSURANCE EXCHANGE 35 NASSAU ST. 
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NOW READY 


HARPER’S LIFE INSURANCE LIBRARY 
The Psychology of 


Selling Life Insurance 
By Dr. E. K. Strong, Jr. 


School of Life Insurance Salesmanship 
Carnegie Institute of Technology 


PRICE, $4.25 Delivered 





Selling Life Insurance 
By Dr. John A. Stevenson 


Second Vice=President, Equitable Life Assurance Society 
Formerly Director 
School of Life Insurance Salesmanship 


PRICE, $3.75 Delivered 


Meeting Objections 


By Dr. John A. Stevenson 
PRICE, $1.60 Delivered 


House of Protection 
By Griffin M. Lovelace 


Director, School of Life Insurance Salesmanship 
Carnegie Institute of Technology 


PRICE, $1.60 Delivered 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 





We have something to offer in the ~ 
of a general agency that is very attractive 
to find with an old, conservative life com. 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential, 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 











Home Friendly Society 


of Baltimore, Maryland 


has grown so in popularity until it is now generally conceded to be 
®‘one of the leading Industrial life insurance companies in America” 
issuing LIFE, HEALTH and ACCIDENT Policies. 

Write for 


Rates and Terms to Agents 

















1922 
SPECIAL AGENTS 


and 


ADJUSTERS’ HANDBOOK 


By GEO. VELTEN STEEB 
Revised Edition 


A Handy Reference and Guide Book for the Kit 
of the Fire Insurance Man 


Contains Helpful Information for the 
Special Agent in His Daily Work 


Presents Valuable Data for Adjusters. 


Concerning Application of Policy 
Provisions Before and After a Fire; 
When a Company is Not Liable; 
Waiver; Depreciation; Suits; Fraud; 
Proofs of Loss; Loss Statements; 
Rules and Tables, etc. 


Also New Data as to Costs of Labor and Materials 
and Automobile Insurance 


In substantial binding, of convenient 
size for pocket or bag; 120 pages 


Price $2.00 


THE SPECTATOR COMPANY 
CHICAGO 


NEW YORK 








Service of Quality to Policyholdere 
Contracts of Superiority to Representatives 


desired. 








Write for information relative to open territory. Have tw® 
or three agencies with business established where change it 
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FIRE ASSOCIATION of Philadelphia 


Organized Sept. 1, 1817. Incorporated March 27, 1820 
Charter Perpetual 


EE ia. 65 vice ko kw 8 ed AE OS OOO ee eae $1,000,000 
DE eee ie a en an nr em yay 16,189,923 
Reserve and other Liabilities........... 11,318,327 
PS SS Cae amen See AW Perera 3,871,596 
Surplus to Policy Holders.............. 4,871,596 


E. C. IRVIN, President. 
J. W. COCHRAN, Vice-President. 
JNO. B. MORTON, 2d Vice-President. 
M. G. GARRIGUES, Secretary and Treasurer. 
R. N. KELLY, JR., Assistant Secretary. 




















Founded 1865 


THE PROVIDENT LIFE 
AND TRUST COMPANY 
OF PHILADELPHIA 


Penna, 


Vice-President Coolidge says ‘‘Look well then to 
the hearthstone; therein all hope for America lies.’ 


The man who is looking well to his hearthstone is 
very apt to take out an endowment policy. It will 
carry out his purpose for his home if he dies, and it 
will also keep the fire on his hearth in his own old age. 


And it is an unselfish policy, for it does not shift 
upon his children the provision for his own old age. 


Fourth and Chestnut Sts. Philadelphia, Pa. 
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Complete Service 


Maryland Casualty 
Company 
OFFICE ot BALTIMORE 





HOME 


Casualty Insurance Surety Bonds 








The 
covers the casualty and surety field is readily seen 
The 
completeness of the service it renders every com- 
munity in all lines is just as readily seen in the 
company's standing among progressive agents. 


with which the Maryland 


completeness 


in the breadth of its operations in every line. 


Agents who want the profit accruing to a complete 
office, ready and able to write every casualty and 
surety prospect in a manner that will keep him on 
the books for the rest of his life, need the broad, 
skilfully operating Maryland. It gives them just 
the help they require to make the less known lines 
as profitable as the more common ones. 


























NOW READY 
THIRD EDITION 


TABLES OF 
COMPARATIVE BENEFITS 
OF 
VARIOUS COMPENSATION LAWS 


Compiled by 
STANLEY L. OTIS 


Direetor Bureau of Workmen’s Compensation, New York State Dept. 
of Labor 


The Workmen's Compensation laws of forty-two States are 
thoroughly analyzed in this work as to their benefits under the 
fbllowing distinctive headings: Death; Permanent fotal; 
Dismemberment; Permanent Partial (Other Cases than Dis- 
memberment); Temporary Total; Temporary Partial; Medical 
Aid; Waiting Period; Miscellaneous. 

This work has been revised and carefully compiled by Mr. 
Otis who has been intimately associated with the W orkmen’s 
Compensation movement in this country since its inception. 
His experience with liability and compensation laws 1s exten- 
sive. At the present time Mr. Otis has charge of the direction 
of the Administration of the Workmen’s Compensation Law 
in New York State. 

SCHEDULE OF PRICES 
Per copy........... $1.00 50 copies.........-.. $30.00 
I2 copies.......... 10.00 100 copies........... 50.00 
500 copies. . . .$200.00 


Advertisement will be printed free on orders for 100 
or more copies. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 











Federal Surety Company 


Home Office, Davenport, Iowa 


Began business July Ist, 1920 
Licensed by U. S. Government November 20th, 1920 


An Institution of Service 








Writing Fidelity and Surety Bonds, Accident and 
Health Insurance. Burglary, Larceny, Theft and 
Hold-up Insurance. General Liability and Ele- 
vator Insurance. Automobile Liability, Property 
Damage and Collision Insurance. 


Workmen’s Compensation 
We are well equipped to serve Agents of the Mis- 
sissippi Valley—Correspondence Solicited. 


W. L. TAYLOR 


Vice-President and General Manager 


OAKLEY H. BEYER 


Superintendent of Agents 
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THE MUTUAL LIFE OF 
HERE Pr rs! HOME ih vi 


SPRINGFIELD, ILL. 


An ‘Old Line’’ Legal Reserve Company. 
issuing all the standard forms 
of policies. 


Good territory in Illinois still open. Wil] 
be pleased to hear from anyone interested, 


is 











SOUTHERN LIFE AND HEALTH INS. (Oj 
“Oldest and Best’ 


Has openings for good debit men and business 
producers. q 
P. O. BOX 884 BIRMINGHAM, AL 


THE LAFAYETTE LIFE INSURANCE COMPANY 


LaFayette, Indiana 
NOW READY Our Copyrighted Service Pension Agency Contract Builds a Future for 
Managers. 


Thirty-first Annual Edition, 1922 They /.1l Like It—That’s Why They Stick. Fine Opportunities and Terri J 
Address liome Office. q 


THE HANDY GUIDE W. W. LANE, Secretary A. E. WERKHOFF, Presidd 
W. R. SMITH, Supt. Agencies a 
to 








Premium Rates, Applications and Policies HOME LIFE INSURANCE COMPANY 


New York 
For Over Three Decades WM. A. MARSHALL, President 
THE STANDARD REFERENCE WORK The 62nd Annual Report Shows: 


Premiums received during the year 1921 
Payments oe Got Denennine in Death 
Claims, Endowments, Dividends, Etc 

FEATURES IN 1922 Ae — to ~ —— Reserve Funds 

; eae Net Interest Income from Investment 

Modified Preliminary Term Reserve Tables ($642,638 in excess of the amount required to maintain the 

: . reserve) 

Illinois Standard Actual mortality experience 53.44% of the amount expected. 
Insurance in Force $223,116,887 — 

Admitted Assets 43,222,828 


PREMIUM RATES 
2 adie FOR AGENCY APPLY TO 
for Ordinary, Limited Payment, Endowment and Term GEORGE W. MURRAY, Superintendent of Agents 
Policies 256 BROADWAY NEW YORK — 


SURRENDER VALUES 
SALESMAN OPPORTUNITY 


for all ages and a series of years; . 4 

Loan, Cash, Paid-up and Extended Insurance Vat!ues poten wep cope Si rile stock and bond salesmen tea 4 

Real Estate Bonds, — = = yd — Bonds. : 
rite for Particulars. 

LEADING POLICY CONTRACTS GARY NATIONAL ASSOCIATES COMPANY __ 

Complete Without Eliminations Gary Theatre Building, Indiana. 


Gary 
Warranties and Agreements in Applications Wilbur Wynant, President. 


DISABILITY AND DOUBLE INDEMNITY BALTIMORE LIFE INSURANCE COMPANY 


Clauses Presented Verbatim SALTIMORE, MD. 
WILLIAM O. MACGILL, PrgsipEnr. 
Agents desiring to conncct themselves with a solid and progressive, yet consei 
MAXIMUM pig sone WRITTEN Lifet nsurance Company, ~an address S. D. Powell, Secretary, giving references: 
on a Single Life Industrial and Ordinary Life Insurance policies issued upon all attractivel 
of policies. ; 





























RESERVE, MORTALITY AND MONETARY 
TABLES 


COMPLETE, ACCURATE, CONVENIENT 


National Life Insurance Company) 
of the Southwest ; 


PRICES ‘ ‘ 
FLEXIBLE BINDING, for Pocket Use ' The Company to represent in New Mexico 
WITH THUMB INDEX (for 30 Cos.)........... 4 and Arizona ‘More Days of Sunshine” | 
THREE SUPPLEMENTS, Extra : 


For attractive agency proposition write 


THE SPECTATOR COMPANY Ww. C. KEIM | 
eainiaiais deities Agency Director ALBUQUERQUE, NEW MEXICO 
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WE WANT AGENTS 


to push our five=pointenine policies. 
Excellent Iowa territory and liberal 
contracts for men of good reputation. 


r@ “THE COMPANY OF CO-OPERATION” 


: DES MOINES LIFE & ANNUITY CO. 


eB A. L. HART, Agency Mgr. 
Ime Office—Register Tribune Bldg.—De Moines, rowa 





The Farmers and Bankers 
Life Insurance Company 
Invites Inspection—Inquiry of Integrity 


It Issues 
POLICIES THAT ATTRACT 


And maintains a relationship with its Agents that creates 
a genuine spirit of loyalty between Agents and Company, 


HOME OFFICES: WICHITA, KANSAS 

















IRGE WASHINGTON LIFE INSURANCE CO. 
4 Charleston, West Virginia 


¢ you seeking an agency in the States of West Virginia, 
Kentucky, Tennessee, Virginia, North Carolina, South 
grolina, and Georgia? 
| Address 
a ERNEST C. MILAIR, 
Vice-President and Secretary 


THE COMPANY OF 
—] Bf of of I 1-3 DO 


Fd a ee 


peeaERS LIFE 


Ln Fe-a 


GEO. KUHNS pres. ‘ple. DES MOINES 




















» qaLITY INSURANCE—CHARACTER SALESMEN 


4 aa Specialty Salesmen — Wanted 


y Sure Enough Salesman, who has the proper Intestinal 
‘Equipment, who is “Fou r Square” ard willing towork;can make 
: at less than $20,000.00 per year helping us to continue the 
breaking of all Life Insurance records. 

G eepeotunity for the men who can qualify! ! 
fom May,1919, to May,1920, Twelve Months—One Year— 
Wewrote Ten Millions L ife Insurance. How? Let us tell you. 
Wehave the plan; we furnish the leads. 
Hyou can qualify, write or wire 


ee eRry LIFE INSURANCE COMPANY OF KANSAS 


Topeka, Kansas. 


GENERAL CASUALTY 
and SURETY INSURANCE 


Workmen’s Compensation, Automobile, 
Health, Accident, Plate Glass, Res- 


idence, Burglary, etc. 
Fidelity and Surety Bonds. 


GENERAL CASUALTY & SURETY CO. 


ELMER H. DEARTH, President 


INSURANCE 


606 dined Ave., Cor.Congress Detroit, Mich. 
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TRAGIS fer INSURANCE 
F ABILITY PROTECTION 


Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with ‘the 
undersigned company on salary, expense and: 
commission. In writing give full details, past 
history and reference. Address,. 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 

















YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 
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SOME FIRE, CASUALTY AND MISCELLANEOUS INSURANCE PUBLICATIONS OF 


THE SPECTATOR COMPANY 


Standard Insurance Publishers 


THE SPECTATOR 


An American Weekly Review of Insurance—Subscription, $4.00 Per Year 


THE INSURANCE YEAR BOOK 
FIRE AND MARINE VOLUME $15; LIFE, CASUALTY AND MISCELLANEOUS VOLUME $15; THE SET $35 





Fire and Marine Publications 


Agents’ and Inspectors’ Pocketbook of Fire Protection 


Agent’s Key to Fire Insurance 

Building Construction as Applied to Fire Insurance 
Crane’s Expiration Registers 

Distribution by States of Fire Insurance 

Fire Insurance Agent and His Agency 

Fire Insurance Inspection and Underwriting 

Fire Insurance Law Chart 

Fire Insurance Laws, Taxes and Fees 

Fire Insurance Pocket Index 

Fire Prevention and Protection 

Fire Underwriters’ Rating Bureau Map 

Fire Underwriting Profit and Loss Tables 

Hand Book for Fire Insurance Agents 

Marine Insurance Chart 

Mutual Fire Insurance Fallacies 

Operation of 80% Average Clause 

Quick Pro Rata Premium Table 

Ready Reckoner for Earned and Unearned Premiums 
Ready Reference Ledger 

Reports of Fire Insurance Companies 

Semmann’s Fire Insurance Cancellation Tables 
Special Agents’ and Adjusters’ Handbook 

Special Agents’ Electrical Handbook 

Stock vs. Mutual Insurance 

Underwriters at Lloyds, London 

Universal Manual of Fire Insurance Cancellations 
Weakness of Mutual Fire Insurance 

Where Fire Insurance Dividends Come From 


Casualty and Miscellaneous Insurance Publication 


$2.50 | Accident Insurance Manual ; 
3.50 | Adjusters’ Manual for the Settlement of Accident and Health 
1.50 Claims 3.00 
6.50 up | Benefits Under Accident Policies 50 
10.00 | Causes of Disability 10,00 
1.00 | Classification of Occupations for Accident and Health Insurance 1,59 
5.00 | Claims Arising from Results of Personal Injuries 3.50 
3.00 | Daily Casualties—an accident leaflet 10 
15.00 | Defying Fate—an accident leaflet 





10 
.75 | Digest of Workmen’s Compensation Law in the United States 5.00 


4.25 | Handy Chart of Casualty and other Miscellaneous Insurance 
3.00 Companies in America % 
.10 | Health and Life Insurance Tables 10.00 
1.50 | Industrial Claim Adjuster, The 1.00 
.50 | Investigators’ and Adjusters’ Hand Book 9.50 
10 | Liability Investigators’ Hand Book 1.50 
.06 | Manual of Fidelity Insurance and Corporate Suretyship 2,00 
.50 | Method of Deducing Liability Rates 1.00 
7.50 | Practice of Insurance Against Accidents and Employer’ Liability 2.50 
5.00 | Pocket Register of Accident Insurance 5 
5.00 | Principles of Surety Underwriting 3.50 
2.00 | Selection of Risks by the Casualty Solicitor 50 
2.00 | Social Insurance, by I. M. Rubinow 4.0 
1.00 | Something is Always Happening—an accident leaflet 10 
-10 | Standard Accident Table, A 1.50 
10 | Tables of Comparative Benefits of Various Compensation Laws 1.00 
8.00 | This May Happen to You % 
.10 | Thousand and One Hints to Industrial Agents 1.50 
-10 | Underwriting and Investment Profits and Losses 10 


Sole Agents for all works handled by CHARLES & EDWIN LAYTON, of London, England 
Send ten cents for new complete Catalogue of Insurance Publications with descriptive circular of books listed above 





THE PRESIDENT AND HIS CABINET 
ON LIFE INSURANCE 


Opinions of America’s Twelve Leading 
Statesmen on the Value of Insurance 
Protection 


A valuable canvassing document for 
Fire and Casualty Agents who also 
write Life Insurance 


Price 15 cents 











THE SPECTATOR COMPANY 


135 WILLIAM STREET 


CHICAGO OFFICE 
Insurance Exchange 


WHEN IT IS PUBLISHED BY 
THE SPECTATOR COMPANY 
IT IS 
THE STANDARD WORK 
ON THE SUBJECT 








TWO GOOD SELLERS 


FIRE INSURANCE INSPECTION 
AND UNDERWRITING 
By C. C. Dominae and W. O. Lincotx 


Price $5.00 


THE AGENT’S KEY TO FIRE INSURANCE 


By Rosrrt P. Barsour 
Price $3.50 








NEW YORK 
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